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Magazine. 
Panic of 1873 
This panic was preceded by a breakdown of ethics in busi- 
ness and politics. Unsavory speculators attracted the at- 
tention—and often the admiration—of the public. Private 
debts were inflated, prices were sky-high. 






Suddenly, confidence vanished. Bank depositors demanded 
cash ; banks believed to be impregnably strong went to the 
wall; foreign and domestic exchange transactions were 
completely blocked; and industrial activity declined precip- 
itately. 


Panic of 1884 


Overproduction, speculation, financial and banking scandals, 
and crop failures contributed their share of damage. Gold 
reserves fled to Europe, bank runs started, commodity prices 
dropped, and the stock market collapsed. 


Panic of 1893 


Wild speculation, extravagance, and enormous trade ex- 
pansion had been followed by a collapse much more serious 
than that of 1884. Runs on Western banks drained Eastern 
banks of cash, and New York bank reserves fell below the 
level of safety. 


Clearing house certificates were called on to help to settle 
inter-bank balances. No general bank holiday was called, 
but many individual banks refused to pay cash to their de- 
positors, and others put restrictions on withdrawals. Money 
brokers offered certified bank checks at a four percent dis- 
count in return for currency which they later sold at a 
profit to those who needed cash. 


T. W. Appleby, 
President 





Salesmen wanted in select locations in the following states: California, Illinois, Indiana, Iowa, 
Kansas, Kentucky, Michigan, Missouri, Nebraska, Ohio, Oklahoma, Pennsylvania, and Texas 
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“Just a Scrap of History” 


HEN the National Bank Holiday was declared, a passerby asked a bright newsboy what he thought of 
the bank holiday. “Just a scrap of history,” the newsboy replied. This philosophy of the newsboy is 
based on truth as is shown by the following extracts taken from an article in the March 15th issue of Forbes 





Panic of 1907 


Worldwide industrial expansion and speculation preceded 
this panic; banks poured credit into speculative markets; 
warnings went unheeded; commodity prices soared; ex 
travagance was tle order of the day; and sober business 
men as well as speculators talked of a new era of perma 
nent prosperity in which the events of 1873 and 1893 were 
impossible. 

At the same time evidence of widespread bank mismanage 

ment was coming to light; the demand for capital was ex 

ceeding the supply; bank reserves were falling to the dan- 
ger point, and on one memorable day demand loan rates 
went to 125 per cent. Early in 1907, the panic broke. 

Once more began the familiar spectacle of bank runs, cur 

rency hoarding, and withdrawal of New York balances by 
interior banks. 

Restrictions on withdrawals once more placed a premium 
on currency, money-brokers appeared, hoarded money came 
out of hiding, Europe ‘sent its profit-seeking gold, and the 
currency stringency was relieved. 


1933—History Repeats Itself 


Our present situation has a few angles that differ from 
former financial panics but the general principles are essen 
tially the same. The truth is, we ran into the present situ 
ation and we will have to dig out. 

lo life insurance salesmen The Ohio National furnishes a 
kit of life insurance sales tools to use in the digging out 
process. This is one of the many reasons why—‘“It Pays to 
Tie Up with The Ohio National.” 





EK. Kirkpatrick 
Supt. of Agencies 
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Peoria Life Insurance Company 
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Spring Drive 


The agency force of the 
Peoria Life opened its spring 
drive ahead of the season with 
its great annual Bring Home 
the Bacon campaign, a com- 
pany tradition of long standing. 

There has been discussion 
pro and con about the value of 
sales contests. Peoria Life 
campaigns have neither the 
purpose nor the effect of ac- 
cumulating a great volume of 
hastily written, high pressure 
business. As a matter of fact, 
the persistency of our “con- 
test” business compares fa- 
vorably with the record of the 
general business of the com- 
pany. 

Among Peoria Life agents 
themselves, no difference of 
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opinion regarding the advan- 
tage of contests exists. They 
cast a solid and enthusiastic 
vote for such campaigns as 
Bringing Home the Bacon, 
now in progress since Feb- 
ruary l. 

Directly, the Bacon drive has 
an immediate and decisive 
effect on their earnings. In- 
directly, it gives them a fresh 
incentive, encourages habits 
of regular effort and consistent 
activity that are reflected in 
months to come. 

The Bring Home the Bacon 
campaign is just one of many 
features on the Peoria Life 
calendar that inspire en- 
thusiasm, counteract discour- 
agement, stimulate the prof- 
itable success of Peoria Life 
agents—make them more ef- 
fective, useful, and prosperous 
members of the life insurance 
profession. 
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Conference Held 
Over Moratorium 


Company Executives Will Talk 
Over the Situation Con- 
fronting Them 


COMPLICATIONS ARE SEEN 


Many Questions Arise in Connection 
With the Various State Edicts 
Being Issued 


NEW YORK, March 30.—It is under- 
stood that a conference of life company 
officials from the east, meeting a dele- 
gation of officials from the west and 
south, will talk over the life imsurance 
situation and especially the outcroppings 
of the moratoria edicts. So far company 
officials have not been in the position to 
speak with any degree of accuracy and 
they did not even feel in a position to 
interpret mooted issues in the moratoria 
without getting official sanction from 
state departments. 

Two Vital Questions 


The two questions wppermost in the 
minds of the men in the field are why it 
was necessary to establish a moratorium 
and when it will be lifted. It is com- 
paratively easy to answer the first ques- 
tion but extremely difficult the second. 
A conference of western and southern 
company officials was held in Chicago 


» Wednesday of this week to talk over the 


situation in view of sentiment in some 
eastern company headquarters that the 
time had arrived either to lift the mora- 
torium or to modify it very materially. 
A committee was appointed to attend 
the conference in New York City. Isaac 
Miller Hamilton, Federal Life, was 
made chairman of the meeting. 

Certain company officials have stated 
boldly that they could go ahead without 
any difficulty if they were restored to 
their normal functions but they acknowl- 
edge that all companies are not in the 
same cash position. 


Conditions Are Still Unsettled 


_Some officials declare that the situa- 
tion now is even worse than when the 
moratorium was established. This is due 
to the fact that many banks have not 
opened and will not resume. Further- 
more confidence in life insurance has 
been shaken and if the moratorium were 
lifted now there would be a rush on part 
of policyholders to withdraw their equi- 
ties. Some executives say that while the 
financial structure is in a state of uncer- 
tainty because the President has not yet 
gotten through uniform banking legis- 
lation whereby banks will be more vig- 
orously supervised and protected, there 
can not be real stability. Furthermore 
it is not known to what extent the na- 
tional government will go in pledging 
the credit of the nation in the various 
relief measures. 

Attention is called to the new bank- 
Tuptcy bill passed by Congress whereby 





Commissioners Meeting 
Seems Highly Necessary 





It would seem highly desirable and almost impelling that the 
National Convention of Insurance Commissioners call a meeting in 
the immediate future to discuss uniformity in the life insurance mora- 


toria. 


diverse rulings which cause embarrassment. 


Confusion seems to be coming more confounded and there are 


Most companies are 


living up religiously to these proclamations while others are charged 


with circumventing them in astute ways. 
the privilege of using money for payrolls and the “payroll 


cover a multitude of demands. 


Naturally there is a tremendous pres- 
sure from the field to have the mora- 
torium lifted or at least greatly modified. 
This is having its effect especially in the 
east. One or two of the eastern states 
seem to favor allowing companies to 
operate on a restricted basis so far as 
loans and surrenders are concerned, the 
percentage suggested being 50 percent. 
This would immediately precipitate a 
sectional fight of great and far reach- 
ing violence. If one state lifted the 
moratorium or decided on a 50 percent 
basis, that would involve reciprocal en- 
tanglements of a most unfortunate char- 
acter. While some companies feel they 
can meet the future regardless of de- 
mands the vast majority do not hold to 
that opinion and declare that it would 
be suicidal to remove restrictions at 
this juncture. If, therefore, any state 
starts a movement of its own the up- 
shot undoubtedly will be some appeal 
to the federal government to assume 
such control as may bring about uni- 
formity. Prompt action would seem to 
be necessary on part of the state com- 
missioners, who themselves are greatly 
exercised over the situation and are en- 








railway indebtedness can be cut horizon- 
tally. This will affect, of course, the 
obligations of railroads if action is taken 
by any transportation system. 

Then if there is to be a readjustment 
in farm mortgages, some companies have 
large investments in that line, having re- 
garded them as basic. For instance, sup- 
pose a farmer has a farm which a few 
years ago was valued at $20,000. He se- 
cured a $10,000 mortgage. Now if this 
mortgage is to be turned in and bonds 
guaranteed by the government are to be 
substituted a revaluation will be required. 
Suppose, as is very likely, the farm has 
been reduced in value from $20,000 to 
$14,000. Therefore, the loan would be 

7,000. Immediately, therefore, the orig- 

inal indebtedness is cut $3,000. The life 
company, therefore, takes these bonds. 
It finds perhaps that if it is forced to 
sell them it can only get 80 cents on 
the dollar. That will be the position in 
which these companies will find them- 
selves. 

Companies having other forms of in- 
debtedness will be confronted with sim- 
ilar conditions, many executives say. 
There are no favored offices. Therefore, 
those opposing any lifting of the mora- 
torium at this time say that it would be 
a suicidal thing to do. They declare the 
companies must be protected until the 
banking, financial and general debt sit- 
uation has been stabilized. 

If New York would lift its moratorium 
or put it on a percentage basis that 


Some states have granted 
” seems to 





deavoring to meet the problems to the 
best of their ability. 

Some commissioners are urging a call 
for a meeting of only the officers and 
executive committee and yet the com- 
mittee cannot bind the entire organiza- 
tion. Even the convention itself has no 
mandatory rules. However, it seems im- 
perative to have a general meeting at a 
central point. It is a voluntary organ- 
ization but commissioners as a rule sub- 
scribe to its mandates voluntarily. The 
attempt to gain uniformity as to cal- 
culating values for annual statements 
found some states unwilling to abide by 
the resolution adopted. It would seem, 
however, that in the life moratorium 
edicts, so vast is the responsibility and 
so pressing are the needs, unless the 
commissioners act uniformly and with 
real statesmanship there is great dan- 
ger of an appeal being made to Wash- 
ington to assume responsibility. This, 
in the opinion of many executives, 
would be unfortunate for the business as 
a whole in the long run, because state 
supervision, even with its weaknesses, 
has met with the approval of the great 
majority in the business. 





would start complications of extraordi- 
nary nature. Among many companies 
the feeling persists that the need for the 
moratorium is just as great, if not 
greater, than ever before because of the 
uncertainty and instability of the finan- 
cial system. There is opportunity for all 
sorts of retaliatory measures unless all 
states act uniformly and simultaneously. 
Naturally all companies are suffering 
from the effects brought about by the 
moratorium. 


Want Commissioners’ Meeting 


Some of the state insurance commis- 
sioners are anxious to have an early 
special meeting to talk over the situa- 
tion so that one state will not get the 
advantage of another. The companies 
are loyal to the state supervision system 
and do not want to change. However, 
owing to the present situation the fed- 
eral government may inject itself into 
the arena in some way. For instance 
Representative McSwain has introduced 
in the House at Washington a bill which, 
if passed, would bring life companies 
under partial federal supervision. It 
would require them to secure licenses 
each year for use of the mails in the 
transaction of their business. A bill of 
this nature if passed of course would 
give the federal government considerable 
control over life companies. 

Some companies find that their cash 
payments on new premiums are run- 

(CONTINUED ON PAGE 24) 








Reciprocity Item 
in Edicts Helps 


Provision May Be Means of Elim- 
inating Conflicts in Emer- 
gency Orders 


N. Y. RULING IS LIBERAL 


Van Schaick Amendment Permits N. Y. 
Companies to Make Full Payments 
in Unrestricted States 


NEW YORK, March 30—A step 
which will go far toward eliminating 
conflicts in emergency regulations has 
been taken by Superintendent Van 
Schaick of New York in amending the 
reciprocity clause of his rulings so that 
New York will not only permit com- 
panies licensed here to follow the respec- 
tive edicts of the other states in which 
they do business but also to follow the 
usual non-emergency laws and regula- 
tions of states which have no emergency 
rulings. 

The Connecticut reciprocity clause 
also embodies this liberalization. The 
other states following the original New 
York reciprocity clause have not an- 
nounced any similar amendment. 


Would Minimize Conflicts 


If generally followed by other states 
this would mean practically no chance 
of conflicts, except for the extremely re- 
mote chance that the question of sus- 
pending death claims, annuities, matured 
endowments, and disability and install- 
ment option payments were to come up. 
New York’s reciprocity clause and those 
of states using the same pattern specifi- 
cally exclude any limiting of these pro- 
visions. The states using the New York 
reciprocity clause are Connecticut, Dela- 
ware, Massachusetts, New Jersey, Ohio, 
and Pennsylvania. Arkansas's emergency 
statute is limited to domestic companies, 
giving practically the same effect as a 
reciprocity clause. Illinois’ reciprocity 
provision makes no mention of death 
claims, etc. However, advance approval 
of the Illinois superintendent is required, 
and presumably he would not grant this 
approval where it was proposed to re- 
strict these preferred claims. This ad- 
vance approval is not required in other 
states having reciprocal provisions. 

N. ¥. Reeiprecal Clause 

Following is the New York reciprocal 
clause, the portion added by amendment 
being in brackets: 

“Where emergency rules and regula- 
tions or orders of the supervising au- 
thority of any other state of the United 
States (or the law of such state) shall 
require conditions or action in conflict 
with the rules and regulations of this 
department as made on March 9, 1933, 
and the amendment thereto, then in that 
event such rules and regulations of this 
department and amendment thereto are 
modified to permit the company to com- 
ply in such state with the requirements 

(CONTINUED ON PAGE 21) 
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Disability Loss Is 


Seen As Greater 


Early Reports Indicate Total in 
1932 Much More Than 
Preceding Year 


HIGH LAPSE AN OFFSET 


Surrenders Help Some, but Depression 
Generally Had Adverse Effect 
on Coverage 


NEW YORK, March 30.—Early re- 
ports indicate that total disability losses 
for 1932 wil be considerably larger than 
the preceding year’s total of approxi- 
mately $56,000,000 for New York ad- 
mitted companies. 

The high lapse and surrender rate has 
helped out the situation somewhat, al- 
though the net effect of the depression 
has been decidedly adverse. Losses are 
caused by the process of companies put- 
ting their disability risks on a more ade- 
quate reserve basis than originally used. 
This, of course, applies only to risks 
written prior to recent drastic revision 
of rates and benefits, representing an 
advance of 50 to 75 percent over the 
class 3 tables used just previous to that 
time and considered entirely adequate 
even under present conditions. 


Adopting Class 3 Basis 


Companies are changing their risks 
over to the class 3 reserve basis but few 
if any companies which started out with 
the earlier tables have brought all of 
their income disability business over to 
the class 3 basis. Because of the inter- 
est on the funds invested, the companies 
which take funds out of surplus to bol- 
ster up their disability reserves now or 
in the near future will have to take con- 
siderably less than if they waited for the 
deficiency to pile up. 

Cases being reinstated are scrutinized 
with more than ordinary care if they 
carry income disability provisions. If 
there is any reason to believe the ap- 
plicant for reinstatement is not an A-1 
disability risk the chances are that he 
will be allowed to reinstate only if he 
drops the disability. A good deal more 
is now known about what constitutes a 
good disability risk than when the case 
was first written and the company has 
the advantage of a more informed judg- 
ment on its second look, 


Reinstatement Question 


There is little to indicate that com- 
panies are making a general discrimina- 
tion against all disability policyholders 
who are applying for reinstatement, al- 
though there would seem to be ample 
reason for a company refraining from 
voluntarily reinstating a risk at a pre- 
mium that had proved to be far from 
adequate. 

The idea has been advanced that such 
a practice might go so far as to result 
in companies discriminating in their con- 
servation work, giving little or no atten- 
tion to policies with disability provisions, 
and even going to the extent of not 
sending such policyholders any renewal 
notices except as required by law—and 
in some instances the law does not re- 
quire that any renewal notice whatever 
be sent. 

Law in New York State 


In New York, for example, the com- 
pany is required to send only one notice 
—not more than 45 and not less than 15 
days before the due date. Since the grace 
period is an additional 31-day period 
after the due date, this means that the 
law allows a company to send out a 


ing up to 100 percent. “Since the amount 


entire period averaged less than three- 


average loss per year, assuming all im- 
pairments represent actual realized losses 


for every $1,000 net reserve at risk, the 
record is one of which we may well be 
proud.” 


of Arkansas, is to engage in the law prac- 
tice in Little Rock. This was his life 
work before he became commissioner. 


a, & his home in Royal Oak at the age 
o ’ 
general agency of the Mutual Benefit for 


Information 


Men in Field Are Seeking 


on: Moratorium 





The men in the field are growing 
restless over the moratorium, largely be- 
cause there seems to be nothing definite 
coming out of high places giving assur- 
ance that the institution of life insurance 
is perfectly safe and will carry on. They 
want a message for their policyholders. 
The organizations like the Life Presi- 
dents Association, American Life Con- 
vention and the like have taken no offi- 
cial action. The confusion in the pro- 
visions of the various moratoria of the 
states has been bewildering.. The mis- 
understanding that arose over the New 
York modification regarding policyhold- 
ers’ dividends caused great consternation 
as it was first supposed that no company 
could pay any further dividends to pol- 
icyholders or stockholders when the de- 
partment meant that no company could 
declare any future dividends so long as 
the moratorium was in existence. How- 
ever, the first impression was. that no 
policyholder was to receive any more 
dividends. The companies themselves 
seem backward in making any statement 
and the National Association of Life 
Underwriters has not issued any formal 
expression. 


Need Some Definite Statement 


Until the salesmen get some positive 
assurance from headquarters they will 
not have the enthusiasm that they 
should. There is much doubt as to when 
and how the moratoria will be lifted. 
Some companies are inclined to think 
that if the decks were cleared now it 
would be far better than to have a con- 
tinuation of the prohibition. Others de- 
clare that with the banking situation still 
unsettled and with so many banks still 
reopening there would still be an ava- 
lanche of applications for policy loans 
and surrenders that would swamp com- 
panies. 

The life companies are in a different 
position than the banks that were opened 
on a 100 percent basis because the gov- 


7 #7 ‘ 
percent banks in that it was to furnish 
additional currency to meet all their de- 
mands. That under ordinary circum- 
stances would not be the case with the 
life companies. They would have to 
stand on their own bottom. 


Situation Is Clouded 


Perhaps the confusion at home offices 
is due to the fact that no one can tell 
definitely what course will be pursued 
with regard to these state edicts. Many 
policyholders, when it is coming time to 
pay their premiums, are allowing them 
to be met with the equity existent in the 
policies so that is not bringing to the 
companies the new money that they 
should have. The whole situation is 
pretty much clouded and until there is 
some clarification business will not re- 
spond to solicitation. 

The people at large who are doing 
considerable thinking understand why it 
was necessary for these proclamations 
to be issued and feel that unless they 
had been companies would have had 
their foundations destroyed or at least 
badly impaired. Agents are making it 
clear that no one will lose anything 
through the moratorium except being 
put to the inconvenience of not being 
able to surrender a policy for cash or to 
get a loan for the time being. The equi- 
ties, however, are kept intact and will be 
restored at the proper time. 


All Essential Obligations Paid 


In the meantime annuities, disability 
benefits, death claims, installment bene- 
fits and everything of that kind are be- 
ing paid just as usual. Agents are em- 
phasizing the fact that policyholders are 
in an advantageous state because pri- 
marily life insurance is for the payment 
of claims and the companies are being 
conserved so that in due season they can 
function normally. When they do reach 
the position where the bleeding process 
is checked, then they can resume as 
heretofore. 





ernment practically guaranteed the 100 








Splendid Solvency Record 
Pointed Out by McCahan 





The splendid record of solvency which 
has been maintained by life insurance 
companies was pointed out by Dr. David 
McCahan of the Wharton School of Fi- 
nance and Commerce, University of 
Pennsylvania, at the Wharton Alumni 
Institute of Business. Of the 94 com- 
panies which have been retired from 
business in 1930-1932, 71 were primarily 
young companies which were reinsured, 
merged or consolidated without any loss 
to policyholders. Eleven companies were 
new organizations which had never writ- 
ten any business. Twelve companies 
were placed in receivership, reinsurance 
arrangements having been effected for 
most of them, the deficiency liens rang- 


of insurance involved throughout the 
fifths of 1 percent of all that. outstand- 
ing at the end of 1932, and since the 


(which they do not), was less than $1 


Dulaney in Law Practice 


A. D. Dulaney, former commissioner 


U. M. Chaille, veteran Detroit Life man, 
He was with the Johnston & Clark 


Wisconsin Bill Authorizes 
Fraternals to Write Autos 





A bill was introduced in the Wis- 
consin legislature and advanced to 
third reading last week to permit fra- 
ternals to write all kinds of automobile 
insurance, including fire, theft, public 
liability and property damage. The bill 
was treated as an emergency measure 
on the plea that it will help the farmers 
obtain cheap insurance. The plan of 
operation detailed by the fraternals is to 
collect a $5 policy fee, of which it is 
said half would go to the agent, and 
to collect six $2 assessments each year, 
or a total of $14.50 net premium for the 
broad cover. It is believed by auto- 
mobile insurance men that the coverage 
would have to be sharply limited at 
this price. 


The Great American Life has applied 
for admission to California. 





Moratorium Does Not 


Affect Some People 


The great problem today is to 
find who has the money and who 
is willi ge ey it. A man called 
at two life offices in Chicago Sat- 
urday to get information i 
annuities. He returned to one of 
them Monday with 100 $1,000 gold 
certificates and to another with 
of these certificates, purchasing 
annuities with the money. 








(CONTINUED ON LAST PAGE) 
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Cash Values Now 
Front Page New; 


Attention That Is Attracted t 
Equities May Cause Dis- 
torted View 


EMPHASIS IS DEPLORED 


Many Policyholders Are Led to Think 
of Cash Values in Terms of Pay. 
rolls, Taxes, Etc. 

* 


Now that the matter of cash values of 
life insurance policies is front page news, 
some observers feel that the spotlight 
has been directed too brilliantly upon 
this benefit. The public, of course, has 
been educated to the accessibility of equi- 
ties in life insurance policies, but never 
before has attention been drawn to this 
feature so closely as today. Probably 
thousands of persons, who were indiffer- 
ent so far as their cash values were con- 
cerned, are now beginning to feel that 
they are deprived of something because 
of the moratorium. 


When Moratorium Is Lifted 


The rulings of some insurance depart- 
ments permit the lifting of the mora 
torium to allow withdrawal to meet pay- 
rolls in case of dire need, to pay taxes, 
etc. Probably many people may be led 
to believe from such dicta that use of 
life insurance equities to meet payrolls 
is an ordinary procedure. At any rate, 
the attention that has ben attracted to 
the equities is likely to produce a dis- 
torted view. 

The danger is that when the mora- 
torium is lifted, many people will be 
tempted to reach for their equities 
thinking that this is something they have 
overlooked in the past. What is needed 
ta dispel this distorted view, is much 
missionary work on the part of the field 
force. 

Messages, undoubtedly, will be forth- 
coming from company executives and 
the business will marshal the facts for 
presentation to the public, so that erron- 
eous impressions provoked by the mora 
torium will be corrected. 


Premium Loan Danger 


Missionary work is also indicated to 
prevent policyholders from taking the 
short-sighted step of ceasing to pay pre- 
miums and permitting their policies to 
be carried with the loan value. Policy- 
holders, who do this, are heading for 
trouble in the future. 


and that practice may be so pleasant that 
they will get the habit. Therefore, in 4 
few years they will have loaded them- 
selves up with interest charges in addi 
tion to having reduced the face of their 
policies. Their insurance costs will the 
become burdensome. 


Widow’s Exemption Increased 


Governor Herring of Iowa has signe¢ 
the bill that was passed in the low3 
legislature introduced by Representa 
tive Snyder increasing a widow’s ¢x 
emption on the proceeds of her hus 


were being brought against beneficiaries 
where it was claimed that a premium 
payer had used the money to keep 
the insurance when it should have bee® 
used to meet debts. Under the low 
law, in case fraud was established a 
widow was allowed $5,000 exemption 0° 
the insurance. Now the minimum is !0- 
creased hoping that this will decrease 














the suits brought. 





They may ds- § 
continue premium payments this year 


band’s insurance from $5,000 to $15,000. ; 
It was found that more and more suits 
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Actuaries Debate 
Moratorium Issue 


Interesting Conclusions on Loan, 
Surrender Edicts Elicited in 
Chicago Gathering 


BAN SHOULD ‘CONTINUE 


Premature Lifting of Restrictions Con- 
sidered Hazardous—Bank Facilities 
Must Be Wholly Adequate 


The policy loan and cash surrender 
moratorium was the subject of a lengthy 
round table discussion Tuesday night by 
the Chicago Actuarial Club, in which 
the majority opinion appeared to run as 
follows: 

1. The purpose of the moratorium is 
to protect life companies during the 
period when deficiency of bank facili- 
ties might cause heavy cash demands on 
the companies. The moratorium should 
not be lifted until banking facilities 
throughout the country are entirely ade- 
quate and until the moratorium has 
served its purpose. 


May Affect New Writings 
2, New business writing undoubt- 
edly will be affected for a time. (In 


fact this tendency has been definitely 
noted. ) 

3. The moratorium will be continued 
for some time, but there is strong sen- 
timent in many states toward liberaliza- 
tion of the decrees, and ultimately the 
moratorium will be lifted. It should be 
lifted gradually. 

4, Cash premium income of compa- 
nies may be expected to be affected, 
since many policyholders are using loan 
values to pay renewal premiums. 

5. A strong tendency toward pur- 
chase of term insurance, at least for 
some time to come, is seen as a result 
of the fact that thousands of policyhold- 
ers were sold on the “savings” feature 
of life insurance and a certain propor- 
tion of them are expected to lose their 
confidence in this aspect and turn to 
pure protection. 

6. Rates for term insurance at pres- 
ent are inadequate since term insurance 
alone or in very large proportion would 
not suffice to pay the overhead of com- 
panies and would not support the 
agency force. Term rates are adequate, 
however, from the standpoint of mor- 
tality, 

Renewal of Twisting 


7. When the moratorium is lifted 
there will be far more twisting than 
ever before, although at present twist- 
ers Cannot operate. 

8. There will probably be a stronger 
tendency among companies to increase 
surrender charges. This would keep 
down the proportion of term insurance 
on the books. 

9. It will be necessary for the com- 
panies to get busy through the Ameri- 
can Life Convention and Association of 
Life Insurance Presidents to secure pro- 
tective legislation in all sections of the 
country against future need, to make 
possible the imposing of necessary re- 
Strictions in time of stress. 

10. There is little question but that 
the heavy cash withdrawals of the last 
three years and more have left many 
companies with a larger proportion of 
non-liquid assets. If they are relieved 
from unusual cash demands for a time 
they can set their houses in order and 
fortify themselves. Contrary to the ar- 
gument used by thousands of agents 
since 1929, the life companies are not 
constructed to do a nation-wide banking 
(CONTINUED ON PAGE 24) 
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Table Briefs M oratorium 
Situation in Many States 





The appended table indicates briefly 
the status of emergency life insurance 
regulations and legislation in the vari- 
ous states which have taken action. 

Several commissioners have followed 
the provisions and wording of the orig- 
inal set of regulations laid down by Sup- 
erintendent Van Schaick of New York, 
with additions or modifications in some 
cases. Others follow the same funda- 
mental ideas as New York’s basic group 
of rulings but use different language. 
A good many states have provisions to 
be found in the rulings of no other state, 
although the effort has been made to 
avoid conflict by means of reciprocity 
clauses permitting each commissioner to 
regulate affairs in his own jurisdiction. 


Some Follow N. YY. Amendments 


A few states have followed all three 
subdivisions of New York’s amendment 
No. 1 to the original regulations, which 
provide (a) that policy loans and sur- 
renders above $100 may be made to con- 
tinue payrolls; (b) that loans and sur- 
renders above $100 may be made on ap- 
plications pending w hen the moratorium 
was announced if they were to cover 
prior commitments and failure to meet 
them would be a hardship to the policy- 
holder; (c) the reciprocity clause. 

The original New York regulations 
banned all cash loans and cash sur- 
renders, permitting either loans or sur- 
renders to pay premiums or other obli- 
gations to the insurance company, how- 
ever; exceptions in case of extreme need 
permit loans or surrenders up to $100 
on all of an assured’s policies with any 
one company, also companies are per- 
mitted to pay cash values to industrial 
policyholders in need, on their own poli- 





cies or those of their immediate family. 
Sums on deposit may be paid out in in- 
stallments of interest or principal but 
not withdrawn by option. Amendment 


No. 1, providing for higher loans and 
surrenders for payrolls and for prior 
commitments and providing for re- 


ciprocity of regulation, was issued about 
a week later than the original edict and 
shortly after the announcement banning 
the declaration of policy or stock divi- 
dends. The latter has since been lifted 
as far as policy dividend declarations are 
concerned. 

Practically all of the regulations so far 
promulgated are backed by emergency 
legislation, although some were laid 
down in the anticipation of such enact- 
ment. Most of the measures passed 
grant broad powers to the insurance 
commissioner, although in many cases it 
is stipulated that he must have the gov- 
ernor'’s approval for any rulings he gives 
out. Some statutes specify certain limi- 
tations, such as not interfering with the 
payment of death claims. Many provide 
a time limit, usually about two years, 
when the legislation will automatically 
expire unless the emergency is declared 
sooner to be at an end. 


In the following table, “N. Y. orig- 
inal” signifies the original group of 
regulations setting up a policy loan 
moratorium. “Law” or “pending’’ indi- 


cates whether the measure has become 
law or has been introduced in the legis- 
lature but is not yet a law. 
x * * 
Moratorium Action In Brief 
Alabama.—Law; creates insurance 
beard of six; superintendent must get 
(CONTINUED ON PAGE 12) 








possessions. 


Mr. Policyholder 


For years life insurance was one of his solid 
He relied on it to do certain things 
for his family if he went. 
The companies everywhere were helping policy- 
holders by prompt payments and by standing up 
when other institutions were going down, 
told him about it, all of us. By that time he may 
have lost whatever else he had. The banking 
crisis came, and still life insurance stood. Then, 
without a moment’s warning, came the shut- 
down on policy loans and surrenders. 
ered, fearful, he is asking questions—so would 
you ‘and so ‘would we. 
precious to him and his family. He hasa right 
to a reassuring answer. The ‘‘can’t tell you any- 
thing about it’’ attitude, of either Home Office 
or Field, is a wretched wrong to the policyholder, 
and is dangerously provocative of the peril the 
restrictions were designed to prevent. 


Let us all be patient and sympathetically 
considerate with Mr. Policyholder,—realizing 
that he is telling himself that the loss of his 
life insurance would be the finishing blow. 


The depression came. 


—we 


Bewild- 


His life insurance is 





Independence Square 





THE PENN MUTUAL LIFE INSURANCE COMPANY 


WM. A. LAW, President 


PHILADELPHIA 

















Opinions Differ 
On Lifting Time 
Much Divergence Seen as 


Period When Moratorium 
Shall Cease 


to 


CONCERN ALSO ON METHOD 


Life Insurance Prestige and Production 
Are Affected by the Continu- 
ance of the Ban 





NEW YORK, March 30. 
the first 


—~Now that 
of a policy- 
loan moratorium seems less marked, a 


obvious urgency 
sharp division of opinion as to just how 
long the present almost nation-wide ban 
should be continued, 
executives, 


has developed 

the best 
minds in the business are to be found on 
opposite sides of the fence. 

During the spread of the epidemic of 
state banking holidays agitation for pol- 
icy loan moratoria was opposed by the 
eastern state practically as a unit. Now 
the division of opinion is by no means 
geographical, nor does there appear to 
be any particular correlation with the 
size or type of company. 


Widely Differing Ideas 


among Some of 


Naturally, no company whose lack of 
liquidity makes the present policy loan 
moratorium seem like divine interven- 
tion is going to be found shouting to 
have the bars let down on the granting 
of loans. But even among those com- 
panies which could meet all policy loan 
and cash value demands short of panic 
proportions there are widely differing 
ideas as to the removal of the policy 
loan ban. One group feels that to re- 
move the restrictions would again let 
loose the avalanche of loans that was 
increasing to such huge proportions in 
the period just before the national bank- 
ing holiday. Others feel that with the 
banking situation improved and public 


morale greatly restored policy loans 
would rise but little above the average 
of the last year. They feel that every 


day that the moratorium stays in force 
detracts from the standing of life insur- 
ance in the eyes of policyholders and 
the public generally. Ph spite of valiant 
efforts on the part of field men there 
has been a drastic slump in the produc- 
tion of new business. 

Right now the difference of opinion 
centers around the question of whether 
the public is ready for the removal of 
policy loan and surrender value limita- 
tions. No one wants to see a panic- 
stricken minority of policyholders force 
a soundly-managed and adequately liq- 
uid company to sell its long-term secur- 
ities in the present demoralized market. 
There has been little discussion of keep- 
ing moratoria in effect for the benefit of 

(CONTINUED ON LAST PAGE) 





Van Schaick Is Given 
Organization Position 


J. B. Thompson, insurance com- 
missioner of Missouri and chair- 
man of the executive committee of 
the National Convention of Insur- 
ance Commissioners, has an- 
nounced that Superintendent G. 
S. Van Schaick of New York has 
been appointed second vice-presi- 
dent of the organization following 
the retirement of A. D. DuLaney 
pen Arkansas, who has retired from 
office. 

















6 


THE NATIONAL UNDERWRITER 


March 31, i9y 





—= 





Aetna Life Makes Changes 
in Non-Par Rates, Forms 





NEW POLICY IS BROUGHT OUT 
Progressive Ordinary Life Is Style of 
New Contract—Change in Double In- 
demnity, Non-Forfeiting Values 





The Aetna Life announces effective 
April 1 a general revision in non-partici- 
pating rates on life policies. There is 
little or no change in the rates below age 
30 and little or no change in the rates 
at the extreme older ages, but around 
ages 50-55 the rates have been generally 
increased from 5 to 8 percent. There 
have been slight reductions at a few ages 
on some plans. 

Premiums on single premium policy 
plans have not been increased. 

The extra premium for the disability 
clause on the modified life plan is dou- 
bled at the end of five years when the 
regular premium doubles. The extra 
premium on this plan for double in- 
demnity, however, remains the same 
throughout the term of the double in- 
demnity benefit. 

Modified life premiums are given only 





up to age at entry 60 and this plan will 
not be issued to applicants above that 
age. 
Insurance With Life Income 

Heretofore the company has issued 
the same policies to women as to men 
and at the same rates. A scale of rates 
for women different from that for men 
has been adopted. The non-forfeiture 
values and values at maturity are sub- 
stantially greater for women than for 
men. 

The maturity values on these plans are 
as follows: 

Insurance With Life Income $1,000 


Maturing Maturity Values 
at Age Men omen 
DP sescccceceseees $1,720 $1,840 
DP 46¢es¢eseocstes ,550 1,670 
BP sacecececeecess 1,370 1,490 
GP peecdnctecesens 1,200 1,320 
WO 00ksu0000seeees 1,060 1,180 


Under the new policies the income is 
guaranteed for a term certain of 100 
months instead of the 108 months in 
the old form. 

There has been a reduction in the cash 
values of non-participating policies and 
a corresponding change in the other non- 
forfeiting values. The full reserve is 
given as a cash value, however, at the 
end of the 15th year on all plans except 
the insurance with life income, modified 
life and family income plans. In many 





allowed where heretofore no cash value 
was available until the end of the third 
year. 

The cash values for participating 
policies are the same as for non-partici- 
pating policies except for the family in- 
come plans. 

There are no changes in participating 
rates. 

There are no changes in annuity rates 
except that the rates have been modified 
for the deferred income bond (the name 
of which has been changed to deferred 
cash refund annuity) and for deferred 
life annuities. 

Rates for double indemnity have been 
modified and the coverage has been 
changed so that the benefit terminates at 
age 65 instead of at age 70. 

A new plan of insurance, called prog- 
ressive ordinary life, is announced. This 
is a nonparticipating plan issued at a 
rate approximating the ordinary life rate 
charged by some of the participating 
companies. It provides for insurance 
payable at death of $1,000, increasing 
$20 a year for 20 years, at the end of 
which time the total amount of insur- 
ance reaches $1,400. The premium upon 
the policy is reduced at the end of 20 
years to the non-participating ordinary 
life rate for the original age at issue of 
the insured. 

It will be found that this policy com- 


of the plans a second year cash value is |! pares very well in its results with the 





National Life Insurance Co. of the U. S. of A. 
A. M. Johnson, Chairman of the Board 











A Fine OLD Company 





for 


Ambitious YOUNG Men 








Established 1868 





It so happens that there are terri- 
torial openings north, south, east, west 
and in the middle west—under a cén- 
tractual arrangement geared to your 
actual production results. 
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NATIONAL LIFE INSURANCE COMPANY 
of the UNITED STATES OF AMERICA 


Robert D. Lay 


President 


Walter E. Webb 


Executive Vice-President 


29 South La Salle Street, Chicago 














results under a participating policy upg 


which the dividends are applied to Dur. 
chase paid-up additions, the Aetna | 
states. The policy has the added ag 
vantage that the benefits under it a, 
guaranteed and it carries large cu 
values as compared with the regular q,. 
dinary life plan, the company asserts, 
Some slight changes in wording 
policy contracts have been made. __ 
The principal change is in the Wording 
of the automatic premium loan clayy 
Under the old policy form it is provides 
that if the loan value of the policy ; 
insufficient to cover the whole of a pp. 
mium when it becomes due, the company 


will loan a pro rata premium for as lon) 


a period as the loan value will alloy 
Under the new policy form the polig 
will automatically go upon extended jy. 
surance when the loan value is insyg. 
cient to cover the whole of the premiyy 
due. 


A. F. Coyle Is Retired From 


the A. I. U., Inc., of Columby { 





Albert F. Coyle, who waged a bitte 
fight for control of the American Insy. 
ance Union, Inc., of Columbus, 0, 
the annual stockholders’ meeting wa 
retired from that organization. Late 
he had held the title of field director 
He was formerly executive vice-pres: 
dent. In his attempt to get control ¢ 
the company, Mr. Coyle borrowed fron 
the Transcontinental Trust Company ¢ 
Chicago, which was affiliated with th 
Illinois Bankers Life, using those funds 
to purchase A. I. U. stock and putting 
that stock up as collateral. Later th 
Transcontinental Trust Company fore 
closed and purchased Coyle’s stock fo 
its own account. 
this was irregular and a bitter fight eo 
sued. In the compromise settlement, 


n- 


- Pig 


i 


ue 
~ 


POR Rcoae me * 


+ DNDN Coa: 


Coyle charged that§ 


Coyle was carried along in the com) 
i € 


pany. Now he is out. 


E. B. Tilton of Columbus was electe/ § 
a director to succeed Mrs. Marie Vande § 


grift. 
elected president. 
elected vice-president and 
treasurer. Mrs. Mary E. Colburn re 


signed as a director and secretary. C 


Judge C. S. Younger was re-J 
Paul Bernard wa § 
reelected @ 


L. Jordan was elected secretary to sut- J 


ceed her and was reelected auditor. 
Dr. G. W. Hoglan resigned as diret- 


tor and medical director. Mr. Tilton wa? 
appointed field diretcor to succeed Mr § 


Coyle. 
Southwest Session in Wichita 


The Northwestern National Life wi 


hold an agency meeting and school o 
instruction for the southwest Marc 
30-April 1 in Wichita. 
contingent will include President 0. | 
Arnold, W. F. Grantges, agency direc- 


tor; C. A. Peterson, superintendent  § 


agencies, and E. P. Balkema, agency 
structor. 
man general agency at Wichita ao 
Craig Kennedy, superintendent @ 
agencies, will act as hosts. All genera 
agencies in Kansas, Missouri and Okie 
homa will be represented with about 1% 
in attendance. 


Holds Series of Luncheons 


The home office | 


rr 


The W. A. and G. F. Bach § 


A series of four luncheons with speak | 


ers on subjects of value to agents © 


. ° sod 
terested in estate analysis was Stariee 


in Chicago Thursday, sponsored by 


T. Powers, former New England Mutu 


agent who for some time has conductté 
a school on estate fundamentals in 
lation to life insurance. . 
economist who conducts industrial sur 
veys spoke on “Industrial Trenés 
Other speakers and their subjects 4 
April 6, I. J. Owen, industrial engine’ 
“Management Factor in Business: 
April 13, C. C. Degenhardt, vice-pres" 
dent Mariner & Hoskins, industr® 
chemists, “Doing Business Without * 
Microscope.” The speaker and subje 
for April 20 will be announced late 
Students in the school and their gue" 
attended the first meeting. Mr. Powe 
will start a third course next week. 


E. C. Welbort, j 


See ces «- 


Marc 
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— 
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WE HAVE SERVE D 


e Now that the dawn has come we can recall the darkness of the night and 
give humble thanks that ours was the light which did not fail. 

e When men groped blindly in despair, and fear ruled the land, and all other 
protections against disaster crumbled, the institution which we serve remained. 

e Life Insurance, in that dark hour, became more than man’s effort to perpet- 
uate the well-being of his family, more than man’s sole remaining individual protection 
against individual ruin. Life Insurance became the one strong Champion of Civilization. 
Unshaken, it guarded the nation. It was the final resource. And it did not fail. 

e With a sense of intensified service, with selfless pride in the victory of yes- 
terday and the destiny of tomorrow, every man whose mission is Life Insurance may well 
bow his head and give thanks for this greatest of institutions, Life Insurance, the Strength 


of the Nation. 








PRESIDENT 


AMERICAN CONSERVATION COMPANY, LIFE INSURANCE SERVICE +: CHICAGO 
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More cash in banks 


More U. S. Government, state and 
municipal bonds 


More insurance in force 
More capital and surplus 


Greater ratio of assets to policy 
liability 


As of January |, 1933, com- 
pared to the previous year. 


The Great American Life of Texas 
has much to offer agents including a 
line of modern up-to-date policies 
and a liberal contract. 


Write the Home Office for open 
territory in Texas, Colorado, Louisiana, 
Idaho, Arizona and North Dakota. 










THE GREAT AMERICAN LIFE 
INSURANCE COMPANY 


Chas. E. Becker, President 
HOME OFFICE—SAN ANTONIO, TEXAS 


"Where the sunshine spends the winter" 














Illinois Investment Bill 
Has Now Been Introduced 





STATE DEPARTMENT MEASURE 





Greater Restrictions Are Placed on Life 
Companies—Some of the 
Features Given 





SPRINGFIELD, ILL., March 30.— 
Representative George Fitzgerald, chair- 
man insurance committee introduced a 
bill this week regulating investments of 
Illinois life companies. The proposed 
act permits investments in United States 
government issues, also state and muni- 
cipal issues under laws limiting indebt- 















Leaves Aetna Lite Home | 


Office for Florida Post | 
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edness to 5 percent of assessed value. partne! 
(2) Valid tax anticipation warrants “I d 
under same restrictions, (3) first mort- very n 
gages of real estate not over half the “The 
actual value; (4) limited amount in plished 
bonds of solvent corporations which tant a 
have paid prescribed interest during the prone | 
last five years; (5) limited amount in felt im 
preferred stocks of solvent corporations, Blas do 
other than holding companies which © sound 
have paid dividends the preceding five ® the wo 
years; (6) loans upon similar securities DEWEY R. MASON a 
up to 80 percent of the market value but fo ala - 
no loans on securities other than those Dewey R. Mason, assistant supers fe The 
permitted for investment. All invest-| tendent of agents of the Aetna Life, ha Py rhey ; 
ments held contrary to the provisions | been appointed general agent for Flor- By obstac! 
of the act must be’ sold within two] ida, with headquarters at Jacksonville i on the 
years unless the time is extended on] succeeding A. G. Derr, recently ap as tot 
reasonable showing that great loss will| pointed general agent at Newark. B Vice: 
result. Companies are prohibited from] The delicate health of Mr. Masonspy “ther 
investing or loaning on real estate in| young daughter has necessitated her liv. Py T° 
which an officer of a company has in-| ing in a semi-tropical climate for severl Py sured 
terest. Investments or loans on com-| years. For that reason Mr. Masons me .cU"8* 
mon stock are prohibited. Companies | family has resided in Florida since 1931 the dey 
are prohibited from participating in un-| His appointment as general agent in tha Pe * Ro fe 
derwriting or other joint transactions | state will bring his family together agam |e “ ho ar 
for purchase or sale of. securities or} His agency contact work kas taken him rer 
properties. Penalty provided is a fine frequently to the southern states and! he Clyd 
of not less than $1,000 dollars or more | js well acquainted with the company’s dicted 
than $10,000 or imprisonment for six | organization in Florida. with 
months nor more than ten years or He joined the Aetna Life Jan. 1, 1928, bright 
both. This is an insurance department | as general agent at the 34th street office 
measure. New York City. Later his agency ab- | 
. ae om sorbed the 52 Vanderbilt avenue agency. 7 
Security Fire Wins Decision | He went to the home office in June, 19h j 
. . . to become associated with Vice-Presi- 9 
Against License Revocation dent Luther in the agency division. Since 9 
that time he has traveled extensively, 
There is importance to life companies | has been engaged in various sales pro- 
in the action of the United States Su-| motion activities, and has been con- 
preme Court in affirming a decision of | stantly in demand as a speaker. He isa 
the federal district court for the west- | graduate of the University of Rochester 
ern district of Wisconsin in the case of | and started as a newspaper writer. He 4 
the Security Fire of New Haven, Conn., | entered life insurance in 1922, with L.A 77 
against the Wisconsin commissioner, | Cerf, then general agent for the Mutual | 
denying his right to revoke the compa- | Benefit in greater New New York. 
ny’s license for removing a case to the 
federal court. The federal district court George T. Wig Wight Better ; 
had enjoined the commissioner. The George T. Wight, manager Lie 4 
high court’s action serves to make in-| Presidents Association, who has been § ( 
valid the Wisconsin law giving this | ill for some time, is showing improve | 
power to the commissioner. He had] ment but is still confined to his home. © 
based his revocation on documents filed —— ry 
with the department some time ago by | preted the matter, not to remove cast 77 
the Security Fire agreeing, as he inter-|to federal courts. , F 
An LNL policy | 
means I 
— S 
= _ a a 
The Lincoln National Life Insurance 
+ ] 
Company Fort Wayne. [ndiana. 
] 
Pp 
Service and I 
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President Brainard Tells 
Men Not to Feel Too Gay 






AKES TIME TO RECONSTRUCT 






elcome Given Kendrick A. Luther by 
R. H. Keffer of Aetna Life 
and His Forces 









NEW YORK, March 30.—A warn- 
ing against building up too great hopes 
of an early upturn in business was 
voiced by President M. B. Brainard of 
the Aetna Life, speaking at a dinner 
given by R. H. Keffer to welcome for- 
mer Vice-president K. A. Luther as his 
partner in the agency. 

“I don’t think times have improved 
very much as yet,” Mr. Brainard said. 
“The new administration has accom- 
plished an amazing number of impor- 
tant acts in a short time and we are 
prone to think that the effect should be 
felt immediately. But if the things it 
has done and is contemplating are as 
sound as I think they are we are over 
the worst of our troubles. 


















Serious Times Ahead 






“There are still serious times ahead. 














ready to reap the rewards of this em- 
phasis. To this end he urged conscien- 
tious use of time control, qualified pros- 
pects, and organized sales talks. 


Mr. Luther Reseponded 


Mr. Luther expressed his gratification 
for the work done by the agency in the 
recent two-month drive in his honor, 
which the dinner also commemorated. 
About 125 members of the agency were 
present. 

President M. B. Brainard, Vice-presi- 
dent S. T. Whatley, Vice-president and 
Actuary E. E. Cammack, Vice-president 
J. S. Turn, Assistant Vice-president W. 
H. Dallas, Secretary J. B. Slimmon, 
Agency Secretary C. F. Gay, Medical 
Director Donald B. Cragin, and Ad- 
vertising Manager C. V. Pickering rep- 
resented the home office. 


R. F. C. Reports on Loans 


WASHINGTON, March 30.—Loans 
of $82,457,216 have been made to insur- 
ance companies by the Reconstruction 
Finance Corporation since its establish- 
ment in February, 1932, a report cover- 
ing its activities up to the close of busi- 
ness March 21 shows. 

In all 156 loans aggregating $95,817,- 
337 were authorized to 107 companies, 
the report showed, of which $3,719,937 


EDITION 


Measures Actually Passed 
WASHINGTON BILL IS VETOED 


Some Changes Are Made in Kansas, 
Nebraska and Oklahoma Laws— 
Still Pending in Missouri 





In spite of the flood of mortgage mor- 
atorium bills that appeared in the var- 
ious legislatures, very few measures of 
this kind actually were passed. Two 
bills were passed in Kansas, one allow- 
ing the state courts to fix the minimum 
price at which property could be sold 
under foreclosure, to get away from de- 
ficiency charges. The other extended 
the redemption period on mortgage fore- 
closures from 18 to 24 months. ‘The 
governor may extend it another six 
months if the financial emergency con- 
tinues. 


Oklahoma, Nebraska Change 


The new Oklahoma law allows nine 
months to file answers in foreclosure 
cases and prohibits cases coming to trial 
for another nine months. A bill passed 
in Nebraska changes the present law, 
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included. He expressed regret that it 
was impossible to give relief to the mort- 
gage debtors whom he intended to as- 
sist, but said that the bill as passed 
“would jeopardize the extension of credit 
along so many needed lines, with the re- 
sult that there would be practically no 
credit.” Ten mortgage moratorium bills 
were presented in the Indiana legisla- 
ture, but all were defeated. 

Mortgage moratoria were declared in 
some states by the governors. Commis- 
sioner Garfield Brown of Minnesota re- 
ferred to the action along that line taken 
by Governor Olson of that state in com- 
menting on the bill in the Minnesota 
legislature to require the investment of 
85 percent of Minnesota reserves in 
Minnesota securities, stating that the 
two ideas could not be reconciled. 


Contract Being Revamped 


The reinsurance agreement submitted 
by the James S. Kemper interests under 
which business of the Illinois Life 
would be taken over, could not be ap- 
proved by Receiver Abel Davis, his 
counsel reported to the federal court in 
Chicago this week. The receiver will 
require certain changes which were not 
The difficulties, however, are 
and negotiations 


disclosed. 
not insurmountable, 
were continued. 
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Old winter has faded out of the picture. 


A new artist picks up the brush and paints a scene of sunshine, 
gay singing birds, green grass and bright colored flowers . . . 
It’s Spring . . . the world is not such a bad place after all. 


It is the time of year to get the cobwebs out of our brains and 


am start to think straight. The past is past . . . the future is 
; ahead. 
> It is in such a spirit of optimism that The Midland Mutual 
—i Life Insurance Company faces the future. 
e If you wish to “go places” in the life insurance business it will 


Life offers. 











pay you to investigate the possibilities The Midland Mutual 
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Making 
Policyholder Service 
PROFITABLE 


Every agent who has been in the life in- 
surance business long enough to acquire a 
list of policyholders must devote much time 
in 1933 to “service.” To make the time 
spent by agents in this work more profit- 
able NWNL has adopted a two-fold policy: 








In its epoch-making training course, 

the NWNL Guide to Successful Un- 
derwriting, it provides a definite pro- 
cedure for making service calls pay their 
way in new business produced as well 
as in renewal commissions saved. 


2, Additional compensation for suc- 

cessful “conservation work” will be 
paid to agents who improve their lapse 
ratios during 1933, in the form of 
bonuses running all the way from a frac- 
tion of a dollar to as high as $4.00 per 
thousand for 1932 business renewed in 
1933. As usual, cash prizes for conserva- 
tion leadership will be paid; in addition, 
points credit for convention qualification 
will be awarded those with low lapse 
ratios. Convention points will also be 
awarded for service calls reported wheth- 
er new business is obtained or not. 


The only U. S. company with over $200,- 
000,000 insurance in force toshow an increase 
of its insurance account in 1 932, NWNL will 
continue its onslaught against lapses vigor- 
ously throughout 1933. 


Insurance in force $361,719,432 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


O. J. ARNOLD, pacswwent 


STRON G= Minneapolis Minn. ~ LIBERAL 








Leaders on Toledo 
Congress Program 





Huebner Outlines Functions and 
Obligations of Life Insurance 
Companies 





ADAMS STRESSES ZEAL 





Williams Urges Underwriters to Re- 
double Efforts—Over 400 Attend 
Northern Ohio Gathering 





More than 400 life underwriters at- 
tended the annual northwestern Ohio 
sales congress in Toledo sponsored by 
the Toledo Association of Life Under- 
writers. Dr. S. S. Huebner, University 
of Pennsylvania, told of the stability ot 
life insurance. “Life insurance,” he 
declared, “is and will always remain 
solely an investment proposition. It is a 
plain installment plan of investment 
even from the death protection view. 
point. Like all other insurance it is an 
accumulation of investment funds during 
the fat years so that during the lean 
years it may be tapped.” 

“T do not believe in needless borrowing 
against insurance policies,” he said. “But 
should I be visited by the acid test of an 
emergency I can find comfort in know- 
ing I can borrow against my policies.” 
Dr. Huebner outlined three promises 
the insurance company makes to the pol- 
icyholder. First, to manage an install- 
ment plan of investment, guaranteeing 
to complete it in case of death. Second, 
to buy back the investment at a fixed 
price if the policyholder wishes to dis- 
continue the plan. Third, lend money 
on the principal at a definite fixed rate 
of interest. : 

Dr. Huebner said that during the last 
three years there have been only 12 sus- 
pensions of insurance companies and 
each case the cause was either outright 
fraud or mismanagement. Insurance 
companies suffered a loss of merely 91 
cents on every $1000 entrusted to their 
care and they have increased their port- 
folios by a billion dollars each year dur- 
ing the period of depression. 


Seven Reasons for Stability 


The stability of the insurance business 
rests in seven applications of the laws of 
averages, according to Dr. Huebner. 
They are: (1) diversification of invest- 
ments over basic interest; (2) geo- 
graphic diversification of investments; 
(3) diversification of investments by 
sheer number of interests; (4) maturity 
of payments; (5) time of purchase of in- 
vestments; (6) diversification of patrons, 
resulting in immunity from runs; (7) 
selection of investments to provide a 
living, growing portfolio which is 
watched and shifted constantly. 
Claris Adams, executive vice-president 
American Life of Detroit, spoke on 
“Present Trends.” “We have not lacked 
system, or knowledge or ability but we 
have lacked zeal,” Mr. Adams declared. 
“The same systems that worked for- 
merly will work again, but we must have 
power and drive behind them.” 
“Nothing can benefit the insurance 
business more than the trying experi- 
ence we have gone through. It has 
made us give serious thought to our 
methods,” Mr. Adams declared. “There 
are limitations we are just beginning to 
discover.” He declared that investments 
of insurance companies are sounder to- 
day than they ever were. They are as 
sound as the life-blood of the country in 
which they are invested. 

H Cramer, general agent North- 
western Mutual Life at South Bend, 
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Tragic End 


































































Ind., spoke on “Increasing Sales 
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R. W. STEVENS that s¢ 
A large attendance of friends marke © -_ 
the funeral services of R. W. Stevens ie vanes 
late president of the Illinois Life of Chi- ps 
cago, at his home “The Meadows” in BR vit, a 
the Skokie valley, west of Green Ba ' 
road, opposite Ravinia Park, along th 
north shore Chicago area last Saturday. By A f 
This magnificent home has a beautiful end ar 
setting and appealing environment. Mr |) loans, 
Stevens shot himself last Thursday after fi lawyer 
noon in his library there and died i stated 
shortly after at the Highland Park hos panies 
pital. Mrs. Stevens, his daughter, Mrs. By instruc 
W. N. Stafford of Highland Park, ani (i loans 
his son, Raymond W., Jr., were waiting f by the 
on the porch for an automobile when fy dently 
they heard the shot. me listic 2 
A large number of Illinois Life people e compa 
attended the service. Vice-President [§ surren 
John F. Williams was one of the pall- i agents 
bearers. A delegation from the Ameri 9 were 1 
can Life Convention was present con- jy people 
sisting of Daniel Boone, Midland Life, trom 
president of the organization; B. K. closed 
Elliott of St. Louis, manager and gen- Mm all sc 
eral counsel; O. J. Arnold, Northwest- (i faultec 
ern National Life; L. J. Dougherty, H have | 
Guaranty Life; R. F. Fry, Old Line Lite (of all 
of Milwaukee; I. M. Hamilton and L. D. Hy '™pre; 
Cavanaugh, Federal Life. J. W. Stevens, | so im! 
Jr., a son, who is manager of the Pan- © been t 
American Life at Tampa, Fla, was u~ 9 S¢rve 
able to reach the house in time for the m any 
funeral but was present at the cemeter caused 
for the interment. He flew part of the dently 
way north but was delayed because of Fe 4uce 1 
bad weather. A daughter, living at New 0§ 
Orleans, was present. Mr. and Mrs § The 
Stevens had two sons and two daughters Fa insura 
James W. Stevens, Sr., chairman o i perien 
the board of the Illinois Life, who su BH revisi: 
fered an apoplectic stroke some days | under 
ago, is still in a critical state. i ascert: 
— too la 
| : insura 
Through Efficiency and Enthusiasm. | is sou 
He urged the underwriters to adopt 9 execut 
sales and time control plans, no matte’ i apply 
how simple, and adhere to them. Gg divers: 
C. F. Williams, president Western & and tl 
Southern Life, was unable to attend the | great 
congress, his message being read Dy | speak 
C. M. Biscay, advertising manager. Mr 9 collap: 
Williams urged the underwriters to tf | money 
double their efforts, declaring that t compa 
fields are fertile and the harvest is upo# ing to 
them. “The type of prospect you aft 9 oF tha 
now dealing with has changed from that J that 
of 1929. now dealing with a thinking becaus 
people, but this is to the advantage fq 32 inv 
the insurance business. Everywhere t 75 their « 
benefits of insurance are being pr § far m 
claimed,” he said. vest 
L. O. Schriver, Peoria, IIll., gener 
agent Aetna Life, cast humorous dar The 
at the depression in his talk on “Th cago ¢ 
Philosophy of a Pragmatist.” A play'et bruite 
“What Price Policy Loans,” vividly po™ that tt 
traying policy loan experiences, W* the m 
presented under the direction of Jule Was n 
Blair. this y 
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OBSERVATIONS 


in the Life Insurance Field 








Life companies are confronted with 
increasing confusion owing to divergency 
in moratorium rulings by insurance de- 
partments | and modification of original 
rulings. E xecutives have about come to 
the conclusion that it was a mistake to 
attempt to modify rulings. Evidently 
when the first modification was made 
pressure was brought by companies to 
get similar modification in other states 
and this has led to considerable em- 
barrassment. One of the first differences 
noticed is that some companies paid 
loans that had been applied for prior to 
the moratorium edicts while others have 
not. Where a state has modified its 
original order so that so-called distress 
cases can be taken care of, it is stated 
that this privilege has been greatly abused 
to favor special policyholders. Where a 
company is endeavoring to live up to all 
these proclamations religiously it finds 
that some companies are cutting corners 


sharply in order to curry popularity. 
These differences are being taken ad- 
vantage of in various ways and home 


offices are finding it difficult to comply 
with all the requirements. 
* * * 


A few policyholders became belliger- 
end and presented a formal demand for 
loans, some being accompanied by a 
lawyer. The executives or managers 
stated to such applicants that the com- 
panies were compelled to act under state 
instruction and that the refusal to pay 
loans was due to proclamations issued 
by the states. Some policyholders evi- 
dently not desiring loans became pugi- 
listic after reading in the papers that the 
companies were not paying loans and 
surrenders as before and_ therefore 
agents were heckled by these people who 
were not primarily interested. Although 
people have not been able to get money 
from a number of banks that were 
closed, dividends have been passed by 
all sorts of corporations, bonds de- 
faulted, building and loan associations 
have had to succumb and investments 
of all kinds have been affected, yet so 
impregnable has been life insurance and 
so imbedded in the public mind has it 
been that people began to think legal re- 
serve companies would not be affected 
im any way. The shock of receivership 
caused some solicitude but the people evi- 
dently were not prepared for an insur- 
ance moratorium. 

*x* * * 


_ There will be efforts made to buttress 
insurance investment laws after the ex- 
perience of the present depression. The 
revision may be quite similar to that of 

underwriting rules. Companies have 
ascertained that it is a mistake to write 
too large policies or to give too much 
imsurance to one person. Diversification 
Is sought in underwriting and observing 
executives say that the same rule should 
apply to investments. There should be 
diversit heation as to class of investments 
and there should not be permitted too 
great a percentage on one risk, to 
speak. The Illinois Life, for example, 
collapsed because it had too much of its 
money in the LaSalle Hotel bonds. Some 
companies have been weakened by hav- 
ing too much invested in this institution 
or that. Some insurance executives say 
that companies have collapsed chiefly 
because they adopted a “jumbo” policy 
in investments and attempted to put all 
their eggs in one basket. Undoubte “dly 
far more attention will be given to in- 

vestments than before. 

* * * 


There was much consternation in Chi- 
cago one day last week when word was 
brwited abroad among the various offices 
a. New York department had lifted 

atorium entirely. Naturally there 
Was much speculation as to what effect 
this would have on other states. As 


so 





time went on, it was discovered that 
what New York did was simply to say 
that in states where there had been no 
moratorium edicts promulgated at all 
such companies had authority to function 
as they had before. In other words they 
could make loans and surrender policies 
for cash in such states. There are some 
states that have taken no action with re- 
gard to loans and surrenders. 
* * * 


One prominent president considers the 
present embargo on policy loans, sur- 
render values and sums left on deposit 
with life companies one of the big fac- 
tors which should make for confidence 
in the life insurance institution. The 
aspect of life insurance is sociological 
rather than commercial, he said. The 
embargo places emphasis on the true 
function of life insurance, which is for 
emergencies and not for speculation or 
hoarding. He personally believes that 
this interpretation of policy loans and 
surrender values should be continued. 





The man with emergency living needs 
is able to get money from his life insur- 
ance in most of the states. Only the 
hoarder and speculator are curbed. Un- 
der the Illinois decree for instance the 
companies are permitted to honor policy 
loan applications for reasonable emer- 
gency living needs, medical expense, 
payments of principal and interest on 
mortgages, etc. He sees in all this a 
move toward the true significance of life 
insurance, protection and not the bank- 
ing and investment function. 

He believes the embargo should not 
be lifted until ample banking facilities 
have been restored throughout the coun- 
try. Lifting of the decrees before such 
time, he believes, would result in a re- 
sumption of the heavy cash demands on 
life companies and might seriously im- 
pair the ability of some to discharge 
their primary function of giving protec- 
tion against death. The banking facili- 
ties he considers at present not adequate. 


Conduct Supervisors School 


A two weeks’ supervisors school will 
be conducted at the C. J. Zimmerman 
agency of the Connecticut Mutual Life 
in Newark, starting April 3. Supervisors 
from Indianapolis, Columbus, Rochester, 
Hartford, Providence, Philadelphia, 
Newark and New York will attend. 


Speakers will be V. B. 








ep superin- 
tendent of agencies; F. O. Lyter, assist- 
ant superintendent of agencies; G. H. B. 
Smith and E. O. Andersen, agency as- 
sistants, and Mr. Zimmerman. The pur- 
pose is to study the principles of recruit- 
ing, selecting, training and putting new 
men into production. 


Clark Des Moines Speaker 
Commissioner Clark of Iowa ad- 
dressed the General Agents & Managers 
Club of Des Moines at its luncheon 
meeting on the emergency insurance law 
recently passed by the lowa legislature. 


Sun Life’s Southern Conference 


Sun Life of Canada managers in the 
southeastern states had their annual con- 





ference last week in Atlanta. The meet- 
ing was conducted by J. S. Ireland, 
C. H. Heyl and M. ¢ Campbell from the 
home office. J. B. Whaley, Georgia 
manager, was host. 
Life Notes 

Work on the new home of the North- 
western Life & Accident of Seattle is 
proceeding so rapidly that the company 
expects to occupy the new building 
by April 1. 

At the San Antonio (Tex.) Managers 


Club's Mi arch meeting Ferris Wakely dis- 
cussed “Human Engineering.” 
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ORGANIZED SELLING METHODS 


have been supplemented by a timely 
contract the RECONSTRUCTION 


SPECIAL, which at age 35 “Turns 
The Clock Back” 14 years 


THE MINNESOTA MUTUAL LIFE INSURANCE CO. 


Minnesota 


Saint Paul, 
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Make your work easier 
with these practical tools 





IFE UNDERWRITERS find there 

is no substitute for work. Work— 
the proper application of energy—still 
remains a fundamental requisite to suc- 
cess in life insurance. 


Work plus the practical tools offered 
agents by this company make a combina- 
tion hard to beat. Here are some of the 
tools offered our agents which will also 
help make your work more remunerative 
and easier. 


® a liberal agency contract 

a complete line of modern policies 
juvenile policies, sub-standard 
double indemnity, total disability 


low non-participating rates 
organized presentations 


a fool-proof visual sales kit 


a daily working plan 


a condensed but comprehensive train- 
ing plan 


a conservation program that helps 
keep policyholders sold and re- 
duces lapses 


Connect with a company that will give you 
the greatest help and make it as easy as possi- 
ble to operate. For openings in Ohio, Michi- 
gan, Illinois, Indiana, Kansas, Oklahoma or 
Texas, write George L. Grogan, Vice President, 
in Charge of Agencies. 


The Federal Reserve 


Life Insurance Company 


Kansas City, Kansas 














Moratorium Action in Brief 





(CONTINUED FROM PAGE 5) 


approval of majority of board to promul- 
gate regulations. Regulations identical 
with N. Y. original; also ban lump sum 
option on disability claims where in- 
stallment option is provided. 

Arkansas.—Law, broad powers to com- 
missioner, but limiting action to cash 
values, surrenders, etc. Applies to do- 
mestic companies only. Regulations not 
yet announced. 


California.—Law. No regulations as 
yet. 
Colorado.—Pending; would grant broad 





powers to commissioner. 
Connecticut.—Law; broad powers to 
commissioner subject to governor's ap- 
proval. Regulations identical with New 
York original. Also announced that no 
limitations on stock or policy dividends 


are contemplated. Also N. Y. amend- 
ment No. 1 covering payrolls, prior 
commitments, and_ reciprocity clause 


which follows N. Y. amended form. 
Delaware.—Law granting broad pow- 
identical with New 


ers. Regulations 
York original, also N. Y. Amendment 
No. 1 complete. 

* * 


District of Co'umbia.—Pending. 


Florida—No law, legislature not in 
session. Regulations identical with 
N. Y. original. 

Illinois—Pending, favorably reported 


by house committee. Regulations simi- 
lar to N. Y. original; also no dividends 
may be paid or declared to stockholders; 
$100 maximum may be exceeded on pend- 
ing loan applications to cover previous 
commitments, also to pay taxes and 
meet mortgage payments, or hospital, 
medical and funeral expenses of depend- 
ents where no other funds are available. 
Applicants must make affidavit as to the 
validity of such cases. Reciprocity 
clause. 

Indiana—Law, broad powers. 
tions identical with N. Y. original, but 
maximum loan for distress cases may 
not exceed 20 percent of the cash value 
and in no case may it exceed $100. 

Iowa—Law, broad powers. Regulations 
similar to N. Y. original, $100 specified 
maximum for distress cases. No stock 
dividends may be paid by domestic com- 
panies. Additional grace period of 30 
days for all policies with grace period 
expiring on or after Feb. 14. 

Kansas—Law, broad powers subject to 
governor's approval. Regulations iden- 
tical with New York original; 30 days’ 
additional grace for policies expiring 
March 4 and later. 

Maine—Pending. 

Maryland—Pending; would grant broad 
powers. 


Regula- 


* * x 

Massachusetts—Law, broad powers. 
Regulations follow N. Y. original. Addi- 
tional 31-day grace period (four weeks 
for industrial) granted on policies ex- 
piring between March 4 and April 10. 
Reciprocity clause. 

Michigan — Law, 
granted to governor. 
yet announced. 

Minnesota—Law, broad powers. Regu- 
lations identical with N. Y. original. Also 
provides an additional 30-day grace pe- 
riod on receipt of written application or 
check before end of original grace period. 

Missouri—Pending, would grant broad 
powers. Amended and favorably re- 
ported. 

Montana—Legislature adjourned with- 
out passing law. Regulations promul- 
gated limit cash surrenders and loans 
to $100 or 50 percent of the cash value, 
whichever is less, in cases of great need. 
No dividends may be paid to stockhold- 
ers of any company licensed in the state. 

Nebraska—Law. 

New Hampshire—Law, broad powers. 
Regulations identical with N. Y. original. 

New Jersey—Law, broad powers. Reg- 
ulations identical N. Y. original, also 
N. Y. amendment No. 1 complete (pay- 
roll, prior commitments, reciprocity). 

New York—Law, broad powers. For 
ee See text preceding tabula- 
ion. 


broad authority 
Regulations not 


* * x 
North Carolina—Law, broad powers. 
Regulations not yet announced. 
Ohio—Law, broad powers. Regulations 
follow N. Y. original. Provides reciproc- 
ity of regulation with other states. No 
dividends to be declared on stock of 
domestic companies. 
Oklahoma — Pending, 


would grant 


broad powers subject to governor's ap- 
proval. 
Pennsylvania— Pending, 


would grant 








broad powers. Regulations issued idep. 


tical with New York original, als 
amendment No. 1, regarding payrol 
loans, prior committments, and recipro. 
city. . 
Rhode Island—Pending. 4 
Tennessee—Law. Grace period ey. cl 
tended 30 days. $100 limitation on with. 3 
drawals. E 
Texas—Pending, would grant broad y 
powers to state board of insurance com. 
missioners subject to governor's ap. By 
proval. Limitations of loans and sgy,. ; 


renders would be denied companies pay. 
ing dividends to stockholders, or paying B) 
officers more than $1,000 a month eae By 
or failing to grant to policyholders tim 
extensions on obligations to the company 
corresponding to extensions allowed th 
company on its obligations to its policy. 


holders. The law would expire not late 
than Dec. 31, 1933. 
Utah—Legislature adjourned Emer. : 
gency insurance bill defeated. 
Vermont—Law, broad powers Regu. ie 
lations identical with N. Y. original. ; 


Washington—No statute enacted, leg. 
islature adjourned. Regulations so fa 
promulgated specify only an additiong) 
30-day grace period. 

Wisconsin—Law, broad powers. Reg». 
lations identical with N. Y. original. ¥ 
stock dividends may be paid to domest 
companies. Additional 30-day grace De- 
riod to policyholders. 


ots, 


Investigate Brewery Conditions 


The Union Central Life is investiga 
ing brewery conditions, classifying 
workers into 65 occupational groups. It 
is hoped that improved working conéi- 
tions will justify lessening the high 
ratings imposed on brewery workers in By 
pre-prohibition days. 7 | 


Takes Over Fairfax Mutual 


The Fairfax Mutual Benefit of Oak- 
land, Cal., has entered into an agree 
ment with the Eureka Mutual Life & © 
Benefit of San Francisco to assume all 
the outstanding liability of the former 
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No Crisis in Insurance 


H. P. Dunham Declares | 


PHILADELPHIA, March 30.- 
“There is no crisis in the insurance bus: 7 
ness,” declared Commissioner Dunham 
of Connecticut in commenting on the 
moratoria in a talk to the annual Whar- 
ton Alumni Institute of Business. 

“There are a few weak companies, tt 7 
organization of which is proceeding vig: 7 
orously,” he said. “During boom year § 
many companies were formed for whic 
there is no economic justification am © 
there was no necessity for the larg 
amount of capital invested in the insur 
ance business. These situations, how 7 
ever, have mainly arisen in fields outside f 
life insurance and their reorgamizatiot 

i’ 
; 


Gag apes 








should have no effect upon life imsur 
ance business. 

“I think I can truthfully say the insur 
ance business. generally has cont ® 
through the extreme depression and di 4 
ficulties with undiminished prestige aM 9 
in better condition than perhaps 4 
other line of endeavor. There is a prod J 
ability that some weak companies W!} 
have to go, but the remaining ones ¥" § 
safeguard to the very limit their financi# 
position. While a turn for the better ha 
been made, I believe there are still ma! 7 
difficulties to be overcome.” ry 

Mr. Dunham asserted that the ban ©) 
policy loans was not any reflection | 
the financial condition of life insurane j 
companies but was merely a step takes ie 
in sympathy with President Roosevel® § 
pronouncement against hoarders. Abo# 
a week before the bank holiday, he s# 
one of the wealthiest men in the ¢® 
applied for a $150,000 loan on his Inte 
insurance, with every indication po'™ 
ing to the loan being asked for the p 
pose of hoarding. 
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| What About the Moratorium? 





= 

General agents in talking to their men 
about the moratorium make it clear that 
conditions outside of the life insurance 
feld entirely brought about the sad sit- 
uation. Runs on banks and other finan- 
cial institutions became more numerous. 
In thousands of ways life companies 
stepped away from their regular field 
and took the place of banks because the 
banking structure failed to carry on. 
When the situation became very acute 
and banking moratoria were being de- 
clared all over the country, people were 
rushing to their life companies and de- 
mands for policy loans increased beyond 
all expectation. This placed life com- 
panies in a position where they would 
have had to sell securities on the present 
market in order to meet demands. The 
onslaught became terrific and then the 
national government took a hand. No 
life insurance structure could have with- 
stood the terrific bombardment. If life 
companies had been caught in the hys- 
teria financial chaos would have re- 
sulted. 

* * * 


W. M. Horner, well known life insur- 
ance man of Los Angeles, in comment- 
ing on the situation says: 

“It should be borne in mind that the 
assets of the companies are the assur- 
ance and security for the whole body of 
policyholders, and must not be jeopar- 
dized to meet a super-abnormal demand, 
much of which emanated from hysteria 
and intention to hoard money with- 
drawn. These companies met all de- 
mands throughout the last few years 100 
percent in amount and time dependabil- 
ity. 

“The present very temporary action is 
a wise, courageous, constructive and sta- 
bilizing action, imposed by authorities 
whose vigilance finally seeins keenly 





alert to the best interest of the public 
at large. It is a contribution to an or- 
derly recovery. 

* * * 

“That it will disappoint, and even em- 
barrass, some is unfortunate, but this, at 
worst, will be only temporary. The 
country is undoubtedly on the upgrade 
to a better distributed and more stable 
econoniic state. There is no fundamental 
reason why policyholders should not 
hang on to their insurance in their com- 
panies. Moreover, the reasons for buying 
new coverage in them, according to the 
needs and desires of each individual, re- 
main in all respects. In very fact, con- 
ditions create a new need, and should 
impel buying protection, estate building, 
or income contracts.” 





Sun Life Wins $77,000 in 
London Suit Against Paper 


Damages of £19,000 (approximately 
$77,700) were awarded the Sun Life of 
Canada by a jury in London last week 
in a libel suit against the printers, pub- 
lishers and editor of the “City Mid- 
Week.” The libel action grew out of 
material reprinted from the “Journal of 
Commerce” of Canada, published by J. J. 
Harpell. Harpell recently was convicted 
on a criminal libel charge brought by 
T. B. Macaulay, president of the Sun 
Life, based on the same series of articles. 
An appeal by Harpell is pending. 

A permanent injunction was granted 
in London against the “City Mid-Week,” 
prohibit:ng it from publishing any more 
allegations of the sort. Lord Hewart, 
presiding justice, termed the libel an 
“atrocious” one. It is said the damages 
awarded have seldom been exceeded in 
Great Britain in libel actions. 








<A Tower 


of Strensth 


HE flood-tide of financial upheaval swept in vain 
against the structure of life insurance. The tide 
is at the turn and life insurance stands more freely 
accepted than ever before as a tower of strength to 
those who seek protection and investment security. 


With assets of over $135,000,000, business-in-force 
of over $580,000,000, surplus and contingency re- 
serves exceeding $5,000,000, The Great-West Life 
maintains its walls of protecting policies around the 
homes and businesses of this continent. Over 
$21,000,000 was paid to policyholders and bene- 
ficiaries in 1932. 


The Great-West Life is stronger than ever in 1933. 
Every stone in its structure has been strengthened— 
assets rigorously written down, investments closely 
scrutinized, reserves built up. 


tHE GREAT-WEST LIFE 


ASSURANCE COMPANY 


HEAD OFFICE 
WINNIPEG - CANADA 
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Trade Mark Reg. U. S. Pat. Off. 


Promotions from the field 


The National Life & Accident carefully watches its field men 
wherever they are located. Promotions are always made 
from the field—from those who show the most promise and 
have the best records. This Shield Company has built a loyal 
enthusiastic organization by promoting men who start from 
scratch—by recognizing merit when due. 


Nearly every issue of “Our Shield," a readable, interesting 
weekly publication for the Shield Family, carries pictures and 
histories of men who have been promoted because they have 
made good. 


It pays to be a Shield Man. 


The NATIONAL LIFE and ACCIDENT INSURANCE CO., Inc. 


Nashville, Tennessee 
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Diversification as a Principle 


WitH the public mind centered so 
firmly on financial security as to banks 
and the widespread sentiment that peo- 
ple should be protected more fully 
against misrepresentation on part of in- 
vestment houses, there is an equally 
strong feeling that insurance supervision 
should be greatly strengthened so that 
we can have supervision that really 
supervises. There is far more to be ac- 
complished through adequate and in- 
telligent supervision than through legis- 
lative action. It is unfortunate that 
with the large amount of money col- 
lected by the states from insurance 
companies such a small percentage is 
appropriated for the maintenance of the 
state insurance departments. 

Because of the lack of, funds many 
departments are unable; to get compe- 
tent examiners. In many respects ex- 
aminations amount to little or nothing. 
The examiners do not understand the 
insurance company structure and there- 
fore their probe is superficial and un- 
intelligent. While there is a cry for 
economy in governmental administra- 
tion and we are in hearty accord with it, 
yet economy should be practiced along 
lines where there is little need for the 
expenditure. Certainly the people de- 
serve more than they are getting in the 
way of insurance supervision. If by in- 
competent examination companies are 
allowed to continue and_ ultimately 
policyholders lose considerable amount, 
there is no economy in such practice. 

These strenuous and chaotic times are 
bringing weaknesses to the fore. Un- 
doubtedly there is need for amending 
investment laws for all classes of com- 


panies. Time after time so _ called 
“jumbo underwriting’ has been prac- 
ticed and the effect has been disastrous. 
It has been found that a company can- 
not afford to write too large an amount 
on a single risk, whatever that risk may 
be. So-called large policies have brought 
disastrous experience. An _ insurance 
company must get a good general aver- 
age and have as wide spread as possible. 
Now and then some new Moses appears 
and starts to push the limits of under- 
writing beyond the frontier. No one 
has profited by a policy of this kind. We 
have recently seen the disaster of life 
companies writing too much on a single 
risk. Their underwriting methods have 
had to be considerably modified. 

Undoubtedly there needs to be some 
change in the investment laws to pro- 
hibit companies from carrying too large 
a percentage of securities based on one 
concern. Diversification in investments, 
the same as in underwriting, is much 
to be desired. For instance, the most 
recent example of too many eggs in one 
basket is found in the portfolio of the 
Giose & Rutcers Fire, which for the 
time being is suspended. It owned 
45,006 shares of Lawyers Title & Guar- 
anty Company stock, the par value 
being $100 a _ share, book value 
being $8,997,244 and carried it at over 
$12,000,000 at the end of 1931. The ex- 
tremity in which this institution found 
itself found the quotations on its stock 
at a nominal figure. This is just an 
indication of the danger of investing 
too heavily in one direction because no 
one knows what is going to happen to 
a single institution. 


Need for Conservator Plan 


SoME movement should be made by the 
states to provide for a conservator of a 
life company rather than a receiver where 
an examination shows that the company 
may be able to emerge from a temporary 
situation of impairment, provided eco- 
nomies are introduced and expenses cut 
down to the minimum. Where a life 
company is found hopelessly insolvent 
then nothing is left but a receiver. How- 
ever, the receivership cases so far reveal 


a big waste, delay and consequent loss 
to policyholders. The “receivership 
racket” not only in insurance but along 
other lines has become a national stench. 

Policyholders certainly deserve the 
most expeditious path to economical ad- 
ministration where an institution is not 
able to meet its obligations as it should. 
In some states there is an official liqui- 
dator connected with the insurance de- 
partment and this is found far less ex- 


PERSONAL SIDE OF BUSINESS 








John H. Jones of Dobbs Ferry, N. Y., 
general group supervisor of the Metro- 
politan Life with headquarters in the 
home office, whose production of group 
insurance in 1932, 1931 and 1930 totaled 
nearly $110,000,000, is the first sales 
representative of the company to head 
its five million dollar club three years in 
succession, having gained that distinc- 
tion in 1932 and the two preceding years. 
Membership in the club, which has been 
attained by Mr. Jones six times, is lim- 
ited to those selling at least $5,000,000 
of group life in any year. 

Next to Mr. Jones on the list in 1932 
was N. E. Perin, Washington, D. C., 
while G. W. Nickel, San Francisco, 
came third. 

Sympathy is being extended T. P. 
Reynolds, general agent at Richmond, 
Va. for the Prudential, because of the 
death of his wife last week following a 
lingering illness. W. F. Ferguson, her 
only son, is associated with his father in 
the Prudential agency in Richmond. 


Jerome Clark, vice-president of the 
Union Central Life, was a visitor in Chi- 
cago this week, speaking at the Monday 
morning agency meeting of the H. A. 
Zischke agency. 


E. G. McCormack of Louisville, for- 
mer general manager of the Reliance 
Life, and Mrs. McCormack are spending 
some time at the North Park hotel in 
Chicago. Their son, Thomas, who is 
an agency supervisor of the Aetna Life, 
had the influenza which led to mastoid 
trouble and near pneumonia. He is now 
at the hotel with his parents recuperat- 
ing. 

Cc. C. King, Arkansas general agent 
Great Southern Life, is now Arkansas 
vice-commander of the American Legion. 
Mr. King is also commander of the 
M. M. Eberts post at Little Rock. 


Edward O. Smith, who recently re- 
signed as district manager of the Fidelity 
Union Life of Dallas at San Antonio, died 
from injuries received in an automobile 
crash near Laredo, Tex. Mr. Smith was 30 
years of age and had been in the busi- 
ness 10 years. He formerly represented 
the Reliance Life at Jackson, Miss., and 
the American Standard of Birmingham. 


A trip through the south and middle 
west is planned by Charles C. Thomp- 
son, president National Association of 
Life Underwriters. He will speak be- 
fore local associations in California, Ari- 


zona, New Mexico, Texas, Mississippi, 
Louisiana, Tennessee, Oklahoma, Ar- 


kansas, Indiana, Missouri and Iowa. 
On April 27 he will attend a meeting 

at Milwaukee and on April 28 a meeting 

of the National association board of 








pensive than the outside receiver. The 
abnormal conditions of today may cause 
a situation in a life company here and 
there which may not be able to stem the 
tide under continuing pressure and yet 
if it were subjected to conservation treat- 
ment, the policyholders would profit 
greatly. An upturn might later save the 
company and permit it to enter the field 
again. 

We are losing sight of the policy- 
holders’ benefit. The receiverships so 
far have certainly been expensive pro- 
cesses, resulting in interminable delay, 
great waste and uncertainty. We be- 
lieve the state legislators should impose 
on the insurance department the author- 
ity to appoint a conservator if an exami- 
nation, conscientiously and intelligently 
made, shows that that is the wise course 





to follow. 
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trustees in Chicago. He will then go 
to New York to attend the annual map. 
agers’ conference of the Metropolita 
Life May 4-6. Mr. Thompson is map. 
ager of the Metropolitan at Seattle. 

W. W. Jaeger, sales manager Equit. 
able Life of Iowa, addressed a “ney 
deal” meeting of Des Moines retailers | 
to discuss how they can best help many. § 
facturers and jobbers in the anticipate 9 
business revival. 

An estate of $1,588,534 was left by 
William D. Van Dyke, president of th 
Northwestern Mutual Life, who die 
June 7, 1932. 


en * 


C. H. Royalty of Jacksonville, Fla, 
manager of the Union Central Life, con- 
ducts one of the most successful agencies 
in the state. Last year it showed a % 
percent increase over 1931, and busines 
this year is double what it was a yer 
ago. Manager Royalty is known as: 
capable leader. He has agents through. 
out Florida and they are very loyal to 
him. Even during the bank holiday ani F 
while the financial situation has bee 
greatly disturbed, Mr. Royalty finds tha 
business is coming in gradually and he 
showed a good increase in March over 
March, 1932. 

Life agents say that Florida shows a 
improvement in production and the out- 
look is much more promising. 


marry 


Stephen Burrows, agency manager o! 
the Mutual Life of Canada at Belleville, § 
Ont., who died at the age of 81, had a 9 
his death the longest service record with 
the company. He had been connected § 
with it for 57 years. 3 

E. W. Poindexter, 79, general agent 9 
for the Northwestern Mutual Life a 
Kansas for many years, died at his home | 
in Kansas City, Mo. Mr. Poindexter J 
had been in the life business since 188 J 
in Kansas, Oklahoma and Missouri 
maintaining offices at Topeka and later J 
at Kansas City. 

A. G. Derr, who was recently ap 
pointed New Jersey general agent by J 
the Aetna Life with Newark headquar- 
ters, has been with the company for 2! § 
years, first as a personal producer it " 
Pittsburgh. Later he was made gener 
agent at Erie, Pa., and since 1924 he has 
been Florida general agent. He isa for- 
mer president of the Florida Life Under 
writers Association. 

Mrs. M. F. Hoffman, the Union Centr 
Life’s star woman producer and the onl} 
member of her sex to qualify in the 19% 
Half Million Dollar Club, has, after § 
eight years of service built up a clientelt 
that extends from Cleveland to Palm 
Beach, composed chiefly of women it § 
the business world. Though she op 
ates through the Joseph P. Devine 
agency of the Union Central in Ci 
cinnati, Mrs. Hoffman has established 
contacts extending over this wide dis- 
tance, making it her business to think 
and sell insurance no matter where sht J 
Her contacts in Palm Beach, for 


goes. 
instance, were made while she was in the 
famous winter resort attending, the 
Union Central’s annual Half Million § 


Dollar Club celebration. 


R. M. Clark, w na was formerly it 
surance editor of the “United State § 
Daily” at Washington, has become CF J 
nected with the law department fee 
home office of the Prudential at + 
ark, N. Mr. Clark made an rs 
standing record in his work and he 
the confidence of all who came in com 
tact with him. 


John C. Kidd, a retires April ! 
as Indiana insurance commissioner, 
no plans to announce at present. 
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has some proposals under consideration 



















Marc 


suran 
becor 
The 
Nuck 
ance 
partn 


point 
life 
Agen 
there 
orgar 
St. L 
the 
and | 
Amer 
the h 
; 2 
genet 
form 
denti 
surar 


Buf 


lishes 
Sicke 
in th 
agen 
over 
into 
Irz 
com, 
point 
centr 
With 
had 


insur 












31, 1933 


hen go on 
nual man. 
tropolitay 
1 iS map. 
attle. 


er Equit- 
L a “new 
retailers, j 
elp manu. § 
nticipated fi 


s left by 
mt of the 
who died 


ille, Fh, f 


Life, con- I 
| agencies 
wed a 2 
| business I 
aS a year i 
wn asap 
through. Fy 
- loyal to 
liday and < 
has been 
finds that 
y and he By 
irch over 


SAAMI 


shows an 
- the out- 


inager of 

3elleville, Fi 
1, had at @ 
‘ord with § 
onnected 


iy 


‘al agent 
Life in | 
his home § 
rindexter § 
nce 1885 
Missouri, 
ind later § 


iF 


ntly ap § 
gent by J 
eadquar- 
y for 21 § 
ducer in § 
» general 

4 he ha & 
is a for @ 


>» Under- 


» Central 
the only 
the 1932 
s, after § 
clientele 
o Palm § 
ymen it & 
1e oper 
Devine 
in Cin- 


ng i 
Million 


erly it § 
| States § 
me COM ) 
+ of the Bi 
it New 
an oul 
nd held 
in con 







it. He 
eration, 





March 31, 1933 





LIFE INSURANCE EDITION 








but is inclined to defer making a new 
connection, though he intends to re- 
sume insurance work in some capacity. 
He and Mrs. Kidd may avail themselves 
of this opportunity to visit their son, 
George, who since taking his A. B. 
and A. M. degrees at Indiana Univer- 
sity has been working for a doctor's 
degree in a wumiversity in Geneva, 
Switzerland, and will receive it in June. 
The son has been doing newspaper 
work and is an assigned correspondent 
of the Louisville “Courier-Journal” to 
the League of Nations, in which ca- 
pacity he has met many international 
notables. 


J. M. Watson, 79, for 30 years with 
the Northwestern Mutual Life, Milwau- 
kee, and at his retirement 10 years ago 
in charge of the mortgage loan exten- 





sion division, died Sunday at his home 
after a long illness. 


N. P. Hull, appointed as federal con- 
servator for the Capital National Bank 
of Lansing, Mich., was president of the 
Grange Life before it was sold to the 
Michigan Life of Detroit. Mr. Hull is 
vice-president and treasurer of the 
American Annuity Savings Association. 
He is a director of the bank of which he 
has been placed in charge and also of 
the Detroit branch of the Federal Re- 
serve. 

F. M. See, St. Louis general agent 
New England Mutual Life, spoke on 
“Ten Commandments for Closing a 
Sale” before the sales managers’ bureau 
of the St. Louis Chamber of Commerce. 
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LIFE AGENCY CHANGES 


“a 





General Agents Are Named 





Continental Assurance of Chicago 
Makes Three Appointments in IIli- 
nois, Missouri and Florida 





Several general agency appointments 
have been made by the Continental As- 
surance of Chicago. Smith & Nuckols 
become general agents at Decatur, IIl. 
The partners are O. S. Smith and J. 
Nuckols. They operate a general insur- 
ance agency and are opening a lite de- 
partment. 

A. C. Lovell of St. Louis has been ap- 
pointed general agent, operating as the 
life department of the Federated 
Agencies, a general insurance agency 
there. Mr. Lovell formerly was agency 
organizer of the American National in 
St. Louis; before that general agent for 
the Pacific Mutual Life at Columbus, O., 
and previously agency organizer of the 
American Bankers Life operating out of 
the home office in the south. 

T. M. Schneider has been appointed 
general agent at Jacksonville, Fla. He 
formerly was connected with the Pru- 
dential and has had ten years’ life in- 
surance experience. 





Buffalo Mutual’s New Offices 


New Agencies Have Been Established, 
One of the Most Important Being 
New York 








The Buffalo Mutual Life announces 
the establishment of a new agency office 
in New York City at 1502 Chrysler 
building with John McKay as district 
manager. Mr. McKay is an old life 
imsurance man, having had more than 15 
years active service. Under Mr. McKay 
many local managers have been ap- 
pointed, most of these being located in 
the outlying sections of his territory. 
The present field force in New York 
numbers about 30. 

_A new agency has also been estab- 
lished at Rochester, N. Y., with F. C. 
Sickels as district manager, with offices 
in the Cutler building. Although this 
agency is new, Mr. Sickels already has 
over 10 men who are rapidly developing 
into real producers. . 

Ira S. Myers, who has represented the 
company for some years, has been ap- 
Pointed district manager for four of the 
central counties in western New York 
with headquarters at Hornell. He has 


h enti - ; - 
had many years of experience in life 
insurance. 





Grady Kinman 


; The Acacia Mutual Life has opened 
~ office at 516 Milam building, San An- 
onio, Tex, Grady Kinman, with 20 
sa .©xperience in the field, the last 
've with the Southland Life, has been 


appointed branch mana 
er for San An- 
tonio and Vicinity. : 








Bonham Joins Pacific Mutual 


Leaves Equitable to Become General 
Agent in Indianapolis — Other 
Changes in That City 








Earl T. Bonham has resigned as dis- 
trict manager of the Equitable Life of 
New York in Indiana to become Indian- 
apolis general agent of the Pacific Mu- 
tual Life, succeeding J. E. Spiegel who 
remains with the company as a personal 
producer. Mr. Bonham has been with 
the Equitable 13 years. J. L. H. Fuller, 
with the Equitable in Indianapolis since 
1930, succeeds Mr. Bonham as district 
manager. 


Nyhart Resigns Post 


H. E. Nyhart, assistant manager of 
the Equitable at Indianapolis for three 
and a half years, has resigned to make 
another connection which will be an- 
nounced shortly. Before going to In- 
dianapolis, he was unit manager of the 
Equitable at Lafayette, Ind. C. L. York 
succeeds Mr. Nyhart as assistant man- 
ager. He joined the Equitable at Mun- 
cie, Ind., eight years ago and in 1932 was 
the agency's leading producer. 

These changes are made with the 
friendly approval of H. L. Rogers, In- 
diana agency manager of the Equitable. 
The agency, under Mr. Rogers’ leader- 
ship, has made a reputation as a train- 
ing ground for leadership and he takes 
the position that, when his men are se- 
lected for responsible positions with 
other companies, it is really a compli- 
ment to the training men are receiving 
in his office. 





Announce Two Appointments 





Union Central Life Assigns West Vir- 
ginia Manager and Has New Man 
at Burlington, Vt. 





John L. Stewart, formerly manager of 
the Union Central Life at Huntington, 
W. Va., has been appointed manager at 
Charleston in. charge of the entire state. 
Mr. Stewart has spent most of his life 
in West Virginia. Educated at the Uni- 
versity of West Virginia and Columbia 
University, Mr. Stewart spent ten years, 
following his graduation from college, as 
principal of the largest high school in 
West Virginia. After his retirement 
from educational work, he went to Hunt- 
ington where he obtained his first ex- 
perience in life insurance. 


Sinclair Named Successor 


Hugh E. Sinclair has been appointed 
manager at Burlington, Vt., for the 
Union Central Life succeeding C. M. 
Hathaway, general agent for 20 years, 
who died last December. Mr. Sinclair 
is a native of Vermont, born in Burling- 
ton in 1900. He was graduated from 
the University of Vermont in 1923. Mr. 
Sinclair has been an outstanding pro- 
ducer in the state for several years. He 
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LIFE GOES ON 


Whether business is depressed or 
booming, life goes on. People must 
eat, must sleep, must keep the home 
fires burning. 


Conditions of the past few years 
have emphasized the importance of 
what happens when the income is 
cut off. 


Thus the public has been given a 
better appreciation of B.M. A. service 
which guarantees the income through 
periods of disability caused by sickness 
or accident—and for the family after 
death. 


This doubtless accounts for the 
fact that there has been a substantial 
increase in applications for Income 
Continuance policies. 


People are naturally turning to the 
B.M. A. to protect their incomes under 
the Income Continuance plan .. . 


“It Pays All Ways”’ 


Business Men’s 
Assurance Company 


More than $94,000,000.00 Life Insurance in force. 


(An increase over 1931) 


More than $29,000,000.00 in Benefits Paid to 


policyholders and beneficiaries. 


BMA 
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is the first and only life man in Vermont 
to win the C. L. U. degree 





American National Changes 





Three General Agents and One Man- 
ager Are Appointed in Four 
States 





The American National of Galveston 
has made several appointments in the 
ordinary department. R. E. Goodman 
becomes manager in Memphis, Tenn. 





He entered life insurance in 1923 and 
was appointed puenty manager for the 
National Life U. S. A. in April, 1930. 

J. I. Shelton becomes general agent 
in Denver. He entered life insurance in 
1932 as agent for the Midland Life of 
Kansas City, Mo. 


New Appointments in South 


J. C. Allen is general agent in Atlanta, 
Ga. He entered life insurance in 1929 
as agent for the Aetna and has been 
among the Aetna’s ten leaders during 
the last four years. 

J. E. May is general agent in Merid- 














payable only to 


age 60 


or 65 


or 70 


as insured elects. 


whole life policy with premiums 

















NEW ENGLAND MUTUAL 
LIFE INSURANCE COMPANY 


Boston, Massachusetts 


GEORGE WILLARD SMITH 
President 





AGENCIES 





IN 60 IMPORTANT CITIES 














ian, Miss. Mr. May is widely known 
throughout the state and well equipped 
in experience. 





T. M. Searles, William Munson 


T. M. Searles of Newark, formerly 
general agent in New Jersey for the 
Aetna Life, has been named general 
agent for the State Mutual Life, with 
temporary headquarters in the National 
Newark Banking building, Newark. 

William Munson of Newark, who has 
been with the State Mutual Life for 
nearly 20 years, ten years as general 
agent in New Jersey, has resigned effec- 
tive May 22. He started as an office boy 
with the Merrill agency in Buffalo, N. Y., 
later became a clerk there and then went 
into the field in Buffalo, until he was 
made general agent for New Jersey. 





H. A. H. Baker, J. D. Serrill 


H. A. H. Baker, who has been man- 
ager of the Minneapolis branch of the 
Sun Life of Canada for five years, has 
been made manager of the home office 
agency at Winnipeg J. D. Serrill, St. 
Paul manager, is now in charge of both 
the Twin City offices. 

Mr. Baker was guest of honor at a 
luncheon given by Sun Life agents and 
was presented with a leather golf bag. He 
also was guest of honor at a dinner 
given by the Minneapolis Life Managers 
Association and Minneapolis Life Under- 
writers Association, both of which or- 
ganizations Mr. Baker has served as 
president. 





A. N. Somerville 
A. Neil Somerville, formerly super- 
visor of the J. P. & E. M. Somerville 
agency of the Penn Mutual in Kansas 
City, and for three years previous super- 


——. 5 








visor and associate general agent g/ 4 
the Boston agency of the same company 
has joined the A. M. Embry agency of 
the Equitable of New York in Kansall 
City. He formerly was president of thi 
Life Underwriters Association of Kap. 
sas City. 








W. E. Davis, R. M. Fishel 


The Ohio National Life of Cincinnaj ff 
has been licensed in Colorado. W. FE 
Davis and R. M. Fishel will be gener, 
agents. x 





E. A. Stevens, E. J. Newbegin 


E. A. Stevens, formerly agency oq. 
ganizer on the Pacific Coast for the Con. 
tinental Assurance, has succeeded E, | 
Newbegin as Kansas City general agen 
for the National Reserve Life of Topek, BY 
covering the western half of Missour, 
Mr. Newbegin has gone to the hom 
office as agency director under Earle \{ 
Moore, superintendent of agents. 





: 

< 

Hamilton National Appointments , 

The Hamilton National Life of Lo By 

Angeles has appointed C. W. Dean gen- 

eral agent for San Diego and Imperial : 

counties, with headquarters at Sa By 
Diego, Cal. He was assistant agenc 


manager at San Francisco in 1925-6 fo Be 
the Western States Life and later with 
the California State Life in its educa 
tional department. D. W. Russell is ap- BY 
pointed general agent at Stockton, Cal, By 
succeeding Henry Krauth, who has re 9 
turned to Los Angeles. ' 





W. O. Dower has been appointed gen 
eral agent by the Ohio State Life at 
Logan, W. Va., with offices in the Chafin 





& Bland building. 








IN THE SOUTH AND SOUTHWEST 





Graduated Tax Plan Favored 
Measure Reported Out by Texas House 
Committee as Substitute for 
Robertson Law 





AUSTIN, TEX., March 30.—The in- 
surance committee of the Texas house 
has favorably reported a substitute for the 
bill by Representative Anderson of San 
Antonio, to place an occupation tax on 
domestic and foreign life companies do- 
ing business in Texas, and in effect to 
repeal the Robertson law, in effect since 
1907, which requires foreign life com- 
panies operating in Texas to invest 75 
per cent of their Texas policy reserves 
in Texas securities. 

The substitute bill proposes a gradu- 





ated tax on foreign companies as fol- 
lows: If no policy reserves are invested 


in Texas securities, 5 percent of pre- 
miums collected; 20 percent invested, 4" 
percent tax; 40 percent invested, 4 per- 
cent; 60 percent invested, 3% percent; 
80 percent invested, 3 percent; 100 per- 
cent invested, 2% percent. 


ane 





a 


Robertson Bill in Oklahoma 


The life men in Oklahoma are in 
much of a turmoil over the bill similar 
to the Robertson investment law i 
Texas which is likely to pass in the 
Oklahoma legislature. President Big- 
gers of the Republic Life of Oklahoma 
is one of the main backers of the bill 
President R. T. Stuart of the Mid-Cor- 
tinent Life is also a sponsor of the 
measure. There is strong opposition te 
the bill from representatives of outside 
companies. The measure likely to 
come up at any time for passage. 


is 
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As SEEN FROM CHICAGO 





—— 





TWO IDEAS ARE ADVANCED 


A “millionaire” producer identified 
among the leaders for many years, sees 
in the life insurance moratorium, if con- 
tinued indefinitely, a serious disability in 
producing new business. He has been 
able to placate clients by the statement 
the condition is temporary and was 
forced on companies, but feels contin- 
uation of the moratorium for more than 
a few weeks will make it difficult to sell 
new business. He expressed regret that 
the restrictions should have been applied 
to new business, and said there should 
be segregation, as in banks where new 
deposits are permitted 100 percent with- 
drawal privilege. 

In life insurance the restrictions affect 
little new business, since cash, loan and 
surrender values do not accrue in less 
than a year on most forms. However, 
the investment forms, especially single 














premium refund annuities and five year 


endowments, and discounted premuums 
paid in advance.on other premium forms, 
are affected. Other life insurance mem 
consider the proposal to exempt new 
business from operation of the mora- 
torium impracticable, and see in it pos 
sibilities of violating state laws forbid- 
ding discrimination between policy- 
holders. 

Rufus M. Potts, former Illinois insur 
ance superintendent, now an insurance 
attorney in Chicago, declares that it 
should be possible for the federal gov 
ernment to work out a plan whereby life ; 

eect 


CLAY W. HAMLIN 
“DEFINITIZER” SYSTEM | 
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| Now Being Delivered 


The New 1933 
“LITTLE GEM” 


Life Chart 
(“The Little RED BOOK”) 


More Necessary than ever before! 








Largest circulation of any 
book of its kind! 





By actual count, MORE CHANGES in life insurance 
figures have occurred during the past twelve months than in 
the previous two years. And Prospects want today’s figures. 


NEW facts and figures are vital to you—today! 


Plenty of agents are after every prospect. You certainly do not want to be in 
the dangerous position of having someone else quote your clients and prospects 
today’s figures which are entirely different from those of a year ago, unless you also 
know what the actual facts and figures are today. Be sure you have the new 
up-to-date data as shown in the new 1933 “Little Gem” Life Chart. 


Pick your reference book carefully! The new 1933 “Little Gem” shows: 


Your money buys more when you order POLICY ANALYSIS—(Readily Comparable). 
the “LITTLE GEM”’ RATES —Every age for 10 or more policies. 
Also Annuity, Term, Disability & Double Indemnity Rates. 
CHECK ALL OF THESE FIVE POINTS CASH VALUES —for 4 or more policies. 








“NET PAYMENTS”—(the rate with dividend deducted). 
Ordinary Life—every age—present scale with summaries at every 


(1) The “Little Gem” shows the RATES FOR 10 OR MORE my yp 
POLICIES for each company. “Net Payments” at 5 year ages for 20 Pay and 20 Year Endow- 
(2) The “Little Gem” shows MORE COMPANIES OPERAT- muna ie cape 
ING IN YOUR CITY THAN ANY of its com- ACTUAL HISTORIES—“net"—for 20 year period at 5 year ages 
petitors. for Ordinary, 20 Pay and 20 Year End., with Summaries. 
(3) The “Little Gem” gives a FIVE YEAR FINANCIAL emer 
AND INSURANCE REPORT for 300 companies. 
on Pie 
e “Little Gem” gives about a com- ; , 
pany ON CONSECUTIVE PAGES. (You can find Special Company Club Prices to All Agents! 


what you want quickly). 


(5) The “Little Gem” shows “NET PAYMENTS”—the divi- 
dend is already subtracted from the rate. It gives 
what is wanted quickly. 


Mail this coupon for your 1933 “Little Gems.” 


RUSH as soon as ready, billing at my company’s rate. 
A ee cop....1933 “Little Gem.” 





“Authoritative—Comprehensive—Impartial “ 








Order your copies NOW! 





To The National Underwriter Co., 420 E. 4th St., Cincinnati. 

















THE NATIONAL 





UNDERWRITER 














Outstanding Facts <<< 
of the Pilot Life Statement 














. » Showing a gain of $150,000 in surplus at close 


of 1932 


. « Increased total assets .... 
. . Astrong cash position... . 


. » One of the ten leading companies in low rate 


of lapsation 


. « More business in 1932 than in 1931 


Financial report based upon the examination at the close of 1932 by 
the Insurance Departments of Virginia, Tennessee, Louisiana, Florida 


and North Carolina. 


Proving the contention of 
Pilots to Protection that 
"It's a great company to represent" 


Detailed statement sent upon request. 








GREENSBORO, N. C. 


PILOT LIFE WWSURARCE CORP 

















in 


Massachusetts Mutual Life 


a synonym for 


Quality and Excellence 


Life Insurance 





MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 


SPRINGFIELD, MASSACHUSETTS 
Organized 1851 

















companies could realize on long term 
and “frozen” investments in emergency, 
much as the banks are doing under the 
broadened federal reserve plan. 

In view of the large authorized issue 
of new currency based on “good assets” 
of banks, such as commercial paper, 
banks probably are in position to relieve 
pressure on life companies by making 
loans on security not previously legal- 
ized as backing for currency, and the 
banks could liquidate these loans at 
federal reserve banks under the new 
plan. 

Many companies, however, report in- 
come greater than outgo since many 
banks reopened, and this is considered a 
healthy condition which testifies to the 
basic soundness of the life insurance 
idea. With the return of adequate bank- 
ing facilities it is generally believed the 
policy moratorium can be lifted without 
fear of ill effects on companies. 

es s 
VETERAN CASHIER IS DEAD 

S. T. Hense, cashier of the Illinois 
clearing house of the New York Life in 
Chicago since 1905, died from complica- 





be in the east. 
* * * 
CAMPAIGN HONORS MILNER 


ager C. T. Milner, reaching a climy 
March 27, his birthday, with a gathering 
in the office at which Mr. Milner wa 
presented a handsome gift from tk 
agency force, the presentation being 
made by G. M. Scott and I. L. Greer. 
berg, veterans of the organization. Ther 
were talks by older members of th 
force, followed by the cutting of a birth. 
day cake and a light repast. A larg 
volume of business had been produce 
in Mr. Milner’s honor, exceeding th 
production for February by a consider 
able margin. Mr. Milner announced the 
on April 1, the tenth anniversary of th 





Illinois office, a luncheon would be held 








NEWS ABOUT 


LIFE POLICIES 





—, Literature, Rate Books 
PRICE, $5.00 and $2.00 respectively. 


New Policies, Premium Rates, Dividends, Surrender Values, and all Changes in 
» etc. Supplementing the “Unique Manual- 
gest” and “Little Gem,” Published Annually in May and March respectively. 





Has Premium Return Policy 





Bankers Life of Lincoln, Neb., Adds 
20-Year Term with Cash, Extended 
Insurance Values 





The Bankers Life of Lincoln, Neb., 
has added a 20-year term contract with 
return of premiums in event of death. 
This policy provides pure protection 
with but little investment factor. There 
are guaranteed cash and loan values, in- 
creasing to mid term, being highest in 
the 11th year, then decreasing to nothing 
in the last year. There are also ex- 
tended insurance values for the face of 
policy. The company for some time has 
been selling a premium return endow- 
ment, giving in case of insured’s death 
prior to maturity a return of premiums 
paid over the ordinary life rate. 

Under the new term contract, in event 
of insured’s death during the 20 year 
period, if all premiums due have been 
paid and the policy is not in force by 
reason of the non forfeiture provisions, 
premiums paid, calculated on annual 
basis, will be paid beneficiary in addi- 
tion to the face proceeds. Disability 
waiver and income will not be issued in 
connection with this policy. The min- 
imum face amount issued is $1,500. 
Insured is entitled to convert without 
medical reexamination at any time in 
first ten years, either at original age by 
paying difference in premiums with 6 
percent compound interest, or at attained 
age. In the latter case the reserve will 
be used as premiums on new policy. 
After ten years the conversion may be 
only at attained age and upon examina- 
tion at insured’s expense. Premium rates 
and cash values for $1,500 face amount 
are: 





--Cash Values—End Year—, 
3 5 1 1 





Age Prem. 7 0 1 5 
20...$ 9.23 4 5 6 4 
2 » mae 2 4 5 6 4 
22 9.46 2 4 5 6 4 
23. 9.59 2 5 6 6 5 
24. 9.73 2 5 6 7 5 
25 9.88 2 5 6 7 5 
26 10.05 2 6 7 8 6 
27 10.23 3 6 7 S 6 
28 10.44 3 7 8 9 7 
29 10.67 3 7 9 9 8 


‘ ‘ash V alues—E nd Year- 
‘ee Prem, 3 h 7 10 11 1 
30... 10.92 ee 3 8 10 «10 
31... 11.21 oe 4 9 12 12 
32... 11.55 oe 4 10 13 13 
33... 11.91 ae 5 11 14 15 
34... 12.33 es 6 13 16 17 
35... 12.81 - 6 15 18 19 i 
36... 13.33 ae 7 15 20 21 
37... 13.93 - 8 18 22 24 
38... 14.63 o* 9 20 26 28 
39... 15.39 ee 10 23 29 31 
40... 16.27 on 11 26 33 35 
41... 17.25 ee 13 29 37 40 
42... 18.38 oe 14 32 41 44 4 
43... 19.65 1 17 38 47 51 4 
44... 21.11 4 22 46 57 60 i 
45... 22.74 8 28 55 67 72 «#7 
46... 24.62 12 35 65 79 84 § 
47... 26.75 17 43 77 93 99 & 
48... 29.18 23 52 90 109 115 1 
49... 31.97 29 62 106 127 135 
50... 35.15 36 74 #124 149 157 





Offers Family Group Policy 





National Life of Des Moines Now Intro- 
ducing Novel Form of Contract in 
Several States 





A new copy righted family group poli 
has been put out in a number of state 
by the National of Des Moines. Onl 
one application is required to cover a 
entire family up to a total of $20,00 
Ages may be from 1 to 60 years. The 
policy is written on the 20-year tem 
plan. The limits on a single life a 
from $500 to $15,000. No medical e& 
amination is required for unit amounts 
of $2,000 or less on persons 45 years 
age or under. 

Any one or more of the family grou! 
insured may convert his or her portio 
of the policy at any time, without meér 
cal examination, to thegwhole life for 
or any form of limited payment or ¢ 
dowment. If one or more of the fam! 
group dies, settlement is made on thet 
portion of the policy, the group rate 
readjusted and the coverage on othe! 
members of the family remains intact 
The policy pays annual dividends whic 
may be used to reduce the premium 
left with the company to accumulate # 
interest. Premium deposits may » 
made annually, semi-annually, or qué 
terly. 

The amounts may be arranged in 


ee 








Organized 1850 











THE UNITED STATES LIFE INSURANCE 
In the City of New York 
Over 80 Years of Service to Policyholders 
Good territory for personal producers, under direct contract 
HOME OFFICE: 156 Fifth Avenue, New York City 


Non-Participating Policies Only 
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tions of heart disease and spinal menjp. 
gitis. He started with the New Yo 
Life at the home office as an office by 
43 years ago and spent 15 years in Neg 
York before going to Chicago. His oj 
home was in Brooklyn and burial yj 


Agents of the Chicago branch of th 
Great West Life of Winnipeg in Mard 
conducted a campaign in honor of Ma. 
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nal menip. 
New Yor inor children are low and those of the 
office hofiifadults higher, and in no case must that of 
irs in Neyamany adult be over $15,000. 





The policy is so new that few states have 
statutes to cover its use. However, it is 
now being issued in Illinois, Indiana, Mis- 
souri, Arkansas, South Dakota and Wyo- 
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LNER ming, and plans are being made to extend 

nch of thimeit to other states. 
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Ordinary Life, 20-Pay, 20-Year 
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ion being Endowment Shown 

ie Green. —— 

ion. Ther - . 

rs aa The annual dividend scale of the Sun 
of a birth Life of Canada, effective April 1 for ordi- 

A ell nary life, 20-payment life, and 20-year 

produce endowment policies for ages 25, 35, 45, 

eding thie °° and durations from 1 to 20 years, is 
conside.faEe announced. The figures are: 
anced the Whole Life 
Cs e - - . 
> of th ABO coccces 25 35 45 55 
4 be hel Prem. ..... 21.25 $27.90 $38.90 $57.95 
: 64 439 5.27 6.47 
——— .74 4.52 5.46 6.74 
ee 83 4.66 5.66 7.00 
.93 4.80 5.86 7.27 
~ 08 5.03 6.18 7.71 
>) ‘20 «45.19s«.40——s«é801 
31 5.35 6.63 8.31 
a .43 5.52 6.86 8.60 
: 55 5.69 7.09 8.90 
ges im 73 «5.95 7.43 9.34 
anual- 87 6.13 7.68 9.65 
tively, 01 6.32 7.93 9.95 
ely. 15 6.51 8.17 10.24 
¢ 6.71 8.42 10.53 
a 7.03 8.84 11.04 
7.24 9.09 11.34 
nd Year- 7.45 9.35 11.63 
11 ii 7.66 9.61 11.91 
10 7.88 9.87 12.19 
. « 
oa 20-Payment Life 
a 25 35 45 55 
17 i: asae $30.70 $37.35 $47.20 $63.40 
19 1h End of Year ss 
91 eat 3.80 4.64 5.45 6.45 

24 P 3 3.97 4.86 5.72 6.78 

98 % D geeteeeey 4.15 5.08 5.99 7.11 

o1 % 5 4.33 5.31 6.27 7.44 

ex 8 ie gaa bn 4.63 5.68 6.74 7.98 

40 F etcenenee 4.85 5.95 7.06 8.36 

“4 ee oe 5.08 6.23 7.40 8.74 

Bl 4 (eae 5.31 6.52 7.74 9.13 

se | eeeeeee 5.55 6.82 8.10 9.53 

= of _ er 5.91 7.26 8.63 10.13 

SS BES cccceses. 6.18 7.59 9.02 10.56 

se ° i peoheieba 6.46 7.94 9.42 11.01 

ae EE, cuties wins 6.75 8.29 9.84 11.47 

115 eC 7.05 8.66 10.27 11.95 

135 1 SUR 7.54 9.25 10.98 12.74 

157 shige 7.88 9.66 11.46 13.29 
EE 8.23 10.08 11.97 13.88 

. ee oe 8.59 10.53 12.50 14.51 
Policy 20 . $97 10.99 13.05 15.19 
20-Year Endowment 
eae 25 35 45 5 
jw Intre- Prem. ..... $49.15 $51.00 $55.55 $66.90 

oie Endot'Year 407 4.76 5.31 6.20 
- ehenees ee 4.63 5.11 5.67 6.56 
© stusenne« 4.99 5.48 6.04 6.93 

i Oe dshvaneee 5.37 5.86 6.42 7.31 

1p polic  Seeabbaipe 5.99 6.48 7.03 7.93 

F state Fo oceescees 6.45 6.93 7.48 8.37 

xo § 6.92 7.40 7.94 8.82 

s. Only 4 7. 7.89 8.42 9.28 

“over al 10 7 8.39 8.92 9.75 

$90,000 ll 9.14 9.66 10.46 

ie 12 9.72 10.22 11.00 

rs. The 3 10.32 10.81 11.55 

é ern 14 10.94 11.42 12.1 

tie or 15 11.59 12.06 12.76 

life art 16 12.63 13.09 13.76 

lical ex- 17 13.38 13.84 14.50 

amounts 18 14.16 14.63 15.31 

a er 14.98 15.47 16.20 

years’ ee aeirtan 15.84 16.37 17.19 

y grou; - 

portion Farmers & Traders Life 

it med A. H. Lawrence, master of the Ver- 

fe form mont State Grange, F. J. Freestone, 

t or en master New York State Grange and H. E. 

» fami Aiken, former member of the executive 

4 committee of the New York State Grange, 
yn the 

: have been elected on the board of the 

| rate 5 Farmers & Traders Life of Syracuse, 

n_ othe N.Y. The company announces the prep- 

; intact aration of three new policy contracts— 

s which retirement income at ages 55, 60 and 65. 

lium of They will be on the market within the 

ulate a next two months. 

vay be 

ce Dividend Is Passed 

in aij , ed Connecticut General Life has 
assed its ivi . 

——— hold; s dividend to stockholders, 
é ng such dividend action at this 
ime is inexpedient. The directors were 

nly undoubtedly influenced by the rulings 


ete insurance commissioners for- 
np dividends to stockholders while 

“A surrender and policy loans were 
Suspended. 
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Three Bids Are Considered 


Receivers of Victory Life Recommend 
Either Supreme Liberty Life, Missouri 
National or Pyramid Mutual 








Of the numerous proposals for re- 
insurance or reorganization of the Vic- 
tory Life of Chicago, a Negro institu- 
tion, the receivers, in a report to the 
federal court, recommend one of three 
bids, they being the Supreme Liberty 
Life of Chicago, Missouri National Life 
and Pyramid Mutual Life of Chicago. 
The Supreme Liberty is a legal reserve 
Negro institution, operated by expe- 
rienced officials. The Pyramid Mutual 
Life is a Negro assessment concern. 
The Missouri National is a small stip- 
ulated premium company, which sub- 
mitted a bid for reinsurance of the IIli- 
nois Life and the Old Colony Life. 

Other proposers include James M. 
Crume, receiver for the Chicago Na- 
tional Life, who also offered a scheme 
for reorganization of the Illinois Life; 
William Griffith, who has a “policy- 
holders’ protective committee;” J. O. 
Laugman and a Florida group, which 
proposes to organize the Tropical States 
Life. 

The Victory Life was placed in re- 
ceivership July 8, 1932, and the case has 
been dragging since then. The receivers 
are A. A. McKinley and J. W. Gullett. 

The receivers have also submitted to 
the court a draft of terms upon which 
a reinsurance contract should be based. 
Reinsurance should not be attempted, 
according to the receivers, unless a sub- 
stantial percentage of the insurance is 
continued and if the policyholders do 
not elect to continue, then the receivers 
recommend that the bidder be relieved 
of the contract and assets be liquidated 
in receivership. The receivers expressed 
the belief that cash to the extent of at 
least $40,000 should be provided by the 
reinsurers. 

A court hearing was held Tuesday 
and various terms and proposals were 
considered. The court indicated that 
the reinsuring company should be a 
Negro institution and the Missouri Na- 
tional was therefore not considered. 


Takes Over Northern States 


Lincoln National Life Will Pay All 
Death Claims—Lien of 60 
Percent Arranged 











The Lincoln National Life in taking 
over the Northern States Life of Ham- 
mond, Ind., found that it had $125,000 
in death claims pending, which will be 
paid. The Lincoln National under the 
reinsurance agreement obligates itself 
to pay death claims, both those accumu- 
lated and those occurring hereafter. 
There will be no lien so far as death 
claims are concerned. The Northern 
States had approximately $45,000,000 in- 
surance in force. About $100,000 pre- 
mium payments that had been made 
since the receiver was appointed were 
held in trust and will be turned over 
to the Lincoln National. The Lincoln 
National takes over all the assets of the 
Northern States and acts as trustee for 
policyholders. If it finds that there is 
any residue after meeting all obliga- 
tions it will be used to reduce the lien. 
Judge Crites stated that he would ap- 
point a trustee to supervise the assets 
held in trust. This provision remains 
in force for 15 years. A lien of 60 per- 
cent is placed against the reserve on all 
policies. Policyholders will pay interest 
on this lien. 

The Lincoln National will retain the 
Northern States Life business at its 
present location in Hammond during the 
rest of the year. The Lincoln National 
is to take over as its own property the 





assets of the Northern States at ap- 
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George W. Curtis, E. 


An agent must be fully satisfied that his Company 
is on the right basis and that it has policies to offer 
which will appeal. 


The "Buffalo Mutual" meets these requirements in a 
clear cut way. 


If you are interested in building a future in New 
York or Ohio, let us show you our agency contracts. 


Parker Waggoner, 


President First Vice Pres. & Supt. of Agents 











BUFFALO MUTUAL 
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Organized 1872 











Buffalo, N. 
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When computing the worth of a thing—whether 
that thing be an attribute of character, an object 
of earthly beauty, a work of creative art, or an 
economic asset that can be measured in terms of 
money—the prime measure of value is usefulness. 


Day by day and hour by hour, man’s ingenuity 
adds to the adaptability, or usefulness, of life in- 
surance. The flexibility, breadth, and universality 
of this great protective institution is one of the 
outstanding wonders of today. As a utility for the 
prevention of want, the stabilization of business, 
the establishment of individual financial independ- 
ence, the propagation of estates, the alleviation of 
the calamity which death imposes upon the living, 
the furtherance of education, and the encourage- 
ment to thrift, life insurance stands unchallenged. 


Here is utility in its highest form of economic 
expression. Here is usefulness glorified by the 
perpetuity of its works, by the unselfishness of its 
purpose, by the solidity of its foundation upon the 
rock of absolute safety. 
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Preferred Policies at 
Preferred Rates for 
Preferred Risks 


have been featured by this 
company since its organ- 
ization in 1907. 


Agency openings are 
available in Illinois, In- 
diana, Michigan and 
Missouri. 


BANKERS MUTUAL 
LIFE COMPANY 


FREEPORT, ILLINOIS 


Over $1,800,000.00 paid Insurance in force 
in claims since organization over $34,000,000.00 











SAFE, Beyond Challenge 


IFE insurance is the largest and most useful economic force 
in the Nation. The owner of a life insurance policy has in- 
vested surplus and savings against the undisclosed needs of 

the future.... HE IS A PROTECTED CITIZEN! 

Men of character and industry have a great opportunity for 

profitable service. Liberal direct home office contracts. All 
modern policy forms, annuities, non-medical, accident and health. 


CALIFORNIA-WESTERN STATES LIFE 


J. Roy Kruse, Pres. Sacramento 











Organized 1870 
MUTUAL LIFE INSURANCE COMPANY 
of Baltimore 
Home Office: Charles & Chase Sts.. Baltimore, Md. 
PARTICIPATING ORDINARY NON-PARTICIPATING 
INDUSTRIAL 

















UNUSUALLY ATTRACTIVE 
DIRECT HOME OFFICE CONTRACT 
In Unassigned Territory 


GREAT REPUBLIC LIFE E INSURAN CE CO. 
T. J. McComs, President 


1300 Great Republic Life Building, Los Angeles, California 











praised values approved by the court. 
Such values are guaranteed by the Lin- 
coln National. The Lincoln National 
must pay to the Northern States one- 
half of 1 percent more than its average 
rate of net interest income on other in- 
vestments. This runs for 15 years. Any 
policyholder who has permitted his pol- 
icy to lapse since the receivership may 
be reinstated within 60 days without 
medical examination. 

A committee of presidents from the 
American Life Convention conferred 
with Receiver J. W. Morthland of the 
Northern States and approved the con- 
tract. 

The Lincoln National is continuing 
disability benefits on waiver of premium 
in full. As to income disability benefits, 
there will be a lien on them of 60 per- 
cent, corresponding to the lien on the 
policy reserves. 


Ben H. Mitchell Resigns 


Ben H. Mitchell, vice-president of the 
Gulf States Security Life of Dallas, has 
resigned. He was formerly secretary- 
treasurer of the Texas Security Life and 
became vice-president when the two 
companies merged. He has been in in- 





surance work in Texas for a number g 


years. 
Shenandoah Life Examined 

Examiners for the Virginia, Tennesse 
and West Virginia departments have jus 
completed an examination of the Shep. 
andoah Life of Roanoke. The repor 
which is to be released soon, will sho, 
that the company has been making goy 
progress in the face of adverse econom: 
conditions. 


Reinsures Two Companies 


The Liberty Life of Oklahoma Cip 
has reinsured all business of the Amer. 
can Liberty Life of Fayetteville, Ark 
and the Loyal Union Life Associatig, 
of Muskogee, Okla. The two contrags 
involve about $2,000,000 insurance jy 
force. 


Life Company Notes 


The Leyal American Life of Chica 
has signified its intention of withdray. 
ing from California. 

The Old Line Life of Milwaukee wil 
move its home office to the Century build. 
ing about May 1. It has occupied ip 
present quarters at 623 North Secon 
street, Milwaukee, for ten years. 
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Three Steps to Success Told 


E. R. Young, Northwestern Mutual Life, 
Jackson, Mich., Addresses Lansing 


Association 


LANSING, MICH., March 30.— 
Steps that mark the progress of a life 
underwriter toward the goal of success 
were enumerated by E. R. Young, dis- 
trict agent at Jackson for the North- 
western Mutual Life, in a talk before 
the Lansing Life Underwriters Asso- 
ciation. 

“There are three milestones that 
mark the progress of an agent on the 
high road to success,” Mr. Young said. 
“First, there is knowledge, which in the 
case of life underwriters spells power 
fully as much as in any other profes- 
sion. Next comes the altruistic life. 
True happiness is gained by a spirit of 
usefulness. The life underwriters soon 
learn that shrewd methods can never 
take the place of sympathetic, altruistic 
service. The third characteristic of the 
successful underwriter is his ability for 
self-improvement. This should be 
coupled with knowledge that life insur- 
ance is the modern method that civi- 
lized man has for showing his affection 
for those dear to him.” 

The annual “ladies’ night,” will be 
held April 17, opening Life Insurance 
Week. M. B. Oakes, Insurance Re- 
search & Review Service, Indianapolis, 
will speak. 

* * * 

Chicago—R. L. Davis, assistant mana- 
ger Union Central, is chairman of the 
Chicago association's committee in charge 
of “Life Insurance Week” activities April 
17-22. Other members are A. E. Patter- 
son, Penn Mutual; E. B. Thurman, New 
BPngland Mutual; C. E. Axelson, North- 
western Mutual; R. W. Somers, Continen- 
tal Assurance; Frederick Bruchholz, New 
York Life; Walter Hiller, Stumes & Loeb 
of Penn Mutual, and Samuel Heifetz, 
Mutual of New York. 

*x* * * 


St. Louis.—Speakers for the sales con- 
gress April 21 will be James A. Fulton, 
president Home Life; C. ©. Thompson, 
Seattle, president National association; 
A. E. N. Gray, assistant secretary Pru- 
dential, and W. Scott Smith, special agent 
Massachusetts Mutual, St. Louis, That 
evening Dr. S. S. Huebner will give a 
lecture on life insurance at the St. Louis 
University auditorium to which the pub- 
lic is invited. 

* * * 


Cincinnati—tThe tri-states sales promo- 
tion conference covering southern Ohio, 
northern Kentucky and southeastern In- 
diana is now definitely announced for 
April 7 to be held in the library of the 





Union Central Life. The speakers wil 
be Vice-President J. A. Stevenson, Pem 
Mutual Life; Prof. W. B. Bailey, econo. 


mist, Travelers; R. N. Waddell, Pitt: 
burgh manager Fidelity Mutual Life, au 


H. J. Johnson, Pittsburgh manager Pem 
We suspe 


my Orege 


Mutual Life. 
* * * 


New York City—H. M. Holdernes 
agency vice-president of the Connecticut 
Mutual Life and Managing Director Hul 
of the National association will be th 
speakers at the next dinner of the Nev 
York City association April 6. Mr. Hol- 
derness, national chairman of financis 


independence week, will speak on “Fina-& 


cial Independence.” 





you want— 


—Unrestricted Territory 
—Vested Renewals 


—A Buil 
“Site Ones Conperaion 


then you want 


square 
deal 


nesota, Iowa and Ohio 
USE THIS COUPON! 
C. M, Kremer, Agency Supt. 


National Guardian Life Ins. Co. 
Madison, Wisconsin 


| Openings in Wisconsin, Mix 





I would like details of your square ded 


contract. 
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Reciprocity Item 
in Edicts Helps 


(CONTINUED FROM PAGE 3) 


of the supervising authority in such 
state, except that nothing herein con- 
tained shall affect the payment of death 
claims, matured endowments, annuities, 
disability payments and installments on 
supplementary contracts.” 

This amendment, with its added lib- 
eralization, ‘means that as far as the 
New York department is concerned any 
company doing business here may grant 
policy loans and cash surrenders. without 
restriction in such states as have no 
emergency laws or regulations. More 
than half of the states are still in this 
group, although a number of them have 
legislation. pending. 

Supports Emergency Rules 


On the other hand this action of the 
New York superintendent does not free 
New York licensed companies from ob- 
serving whatever regulations are laid 
down in other states in which they do 
business. The New York department is 
supporting the emergency actions of 
other states just as strongly as its own 
rulings. 

The practical effect of this liberalizing 
order will -be considerably nullified, at 
least until Other states with emergency 
regulations amend them to give the same 
effect as Superintendent Van Schaick’s 
order. For example, the X YZ company, 
licensed or domiciled in New York, is 
no longer compelled by New York to 
suspend the payment of policy loans in 
Oregon, since Oregon has no emergency 
rules or legislation: However, the regu- 
lations of another state in which the 
XYZ company is also licensed may in- 
sist that it limit its policy loans in Ore- 
gon. In cases like this the New York 
department would take no action one 
way or the other as to the company’s 
granting of policy loans in Oregon or 


@eother states without emergency rulings. 
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Effect of Action 


Superintendent Van Schaick’s action, 
while still giving support to the emer- 
gency rulings of other state departments, 
in effect makes New York’s emergency 
regulations apply only to contracts is- 
ued in New York state, except of course 
hat no company licensed here may in 
any event limit the payment of death 
benefits and other specified classes of 
laims, 

A general adoption of such an idea 
ould obviously bring the possibility of 
onflicts to a minimum, for each state’s 
egulations would apply only within its 
own borders. At the same time it would 
mean that there would be many states 
n which there would be no restrictions 
whatever on the payment of policy loans 
and cash surrender values. It would also 
ean that any states, now without regu- 
ations, desiring to protect the com- 
panies operating therein from excessive 
demands for policy loans would have to 
assue such edicts whereas under the 
present set-up the need for such protec- 
tion might be adequately covered by the 
egulations of other states. 


NEBRASKA BILL PASSES 


LINCOLN, NEB., March 30.—The 
asurance moratorium bill has finally 
peen passed by both houses in an 
amended form as it came from the gov- 
trnor. The bill originally gave the com- 
ussioner dictatorial powers. As _ the 
€nate amended the bill it required him 
° extend for as long a period as a com- 
a, Suspends payment of death losses 

© payment of premiums and gave him 
power to forbid writing of new business. 
be house amended it to provide that 
~~ a person has made application for 
_ surrender he shall be. entitled to 
- est at the rate of 4 percent for as 
td a time as payment is withheld. 
* en the amended bill reached the sen- 
a — was made to defer consid- 
~ n, but this was -defeated when a 

‘r was read from Commissioner 
trdman stating that agents of New 





York companies were opposed to the 
bill and pointing out that while those 
companies were forbidden to make pol- 
icy loans or pay cash surrender values 
in their home state they were free to 
do so in those states where no mora- 
torium had been declared. The bill ex- 
pires by limitation March 1, 1935. 


TENNESSEE ORDERS ISSUED 


Emergency legislation has been en- 
acted in Tennessee, granting the insur- 
ance commissioner dictatorial powers. It 
terminates Jan. 15, 1935. Another meas- 
ure prevents any company being placed 
in receivership without consent of the 
commissioner. Representative Maxwell, 
in the house, said that surplus funds of 
some Tennessee companies have been 
depleted as high as 60 percent recently 
because of the restrictions that have been 
imposed in other states. Orders have 
been issued extending the grace period 
30 days and limiting cash withdrawals 
to $100. 


ARKANSAS AND MAINE 


In Arkansas, a new measure author- 
izes domestic life companies, with the 
approval of the commissioner, to restrict 
the right of any policyholder to with- 
draw cash for loan or upon surrender. 
The commissioner has issued several or- 
ders of approval of the restrictions im- 
posed by domestic companies, but is not 
authorized to‘ issue a general order. 
Three Little Rock companies have 
availed themselves of the privilege, they 
being Pyramid Life, Union Life and 
Progressive Life. 

Legislation has been introduced in 
Maine empowering the commissioner to 
suspend insurance functions of any in- 
surer licensed in the state, limit its busi- 
ness, defer any payments due and mak- 
ing violation a crime. 


MICHIGAN TAKES ACTION 


LANSING, MICH., March 30.—The 
Michigan legislature has adopted a con- 
current resolution endowing Governor 
Comstock with dictatorial insurance 
powers, 

The resolution was a substitute for the 
Orr moratorium bills which have been 
before the legislature for several weeks. 


ILLINOIS EDICT MODIFIED 


Amendments to his original morato- 
rium order have been promulgated by 
Superintendent Palmer of Illinois. Loans 
may be made and surrender values paid 
for the purpose of meeting taxes and 
interest or principal payments on mort- 
gages on homesteads belonging to the 
policyholder, for the payment of hospital, 
medical and funeral expenses. 

Where an application for loan or sur- 
render value was pending March 13, 
companies will be permitted to -make 
such payments under certain circum- 
stances. 

Where a policy has a cash surrender 
value and the policyholder demands it, 
not desiring .to keep the policy in force 
through extended or paid up insurance, 
the companies are instructed to keep 
the balance of any cash surrender value 
to the credit of the policyholder, to be 
returned to him with interest upon ter- 
mination of the moratorium. 

During the stay of policy loan and 
cash surrender value payments, com- 
panies are instructed to segregate a suffi- 
cient amount of cash or securities to 
equal the sum total of all deferred re- 
quests for payment. 

Where the emergency rules of any 
other state require conditions in conflict 
with the rules of the Illinois department, 
then the Illinois rules may be modified 
to permit the company to comply in 
good faith with the requirements of the 
other states, provided the Illinois depart- 
ment is notified of such modification and 
its approval secured. 


OHIO RELAXES REGULATIONS 


Following a conference of life officials 
with the Ohio department this week, the 
department issued a new ruling that 
where an application was made prior to 
March 10 for a loan, surrender value, 














Eighty-eight successful years have passed since 
the founding of the Mutual Benefit. Some of 
those years have brought significant changes in 
contract, other years, merely details of improved 
procedure. The policy contract held by our 
members in 1933 represents the best in modern 


life insurance protection. 


THE MUTUAL 
BENEFIT 


NEWARK, NEW JERSEY 
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Girard Life Insurance Company 
Philadelphia, Pa. 


Has excellent General Agency openings 
in Ohio, Pennsylvania and Michigan 
Generous first year and renewal commissions. 
Low net cost policies. 

We seek General Agents of high character and ability, who are will- 
ing to devote efforts to building a real General Agency. 
When writing give us a fair word picture of yourself and your insur- 
ance experience. 


Your correspondence will be treated confidentially until 
such time as we have your permission to make inquiry. 

















TRIPLE INDEMNITY LIFE INSURANCE 
























with Weekly Accident Disability 


~ in One Contract for One Premium 


Inquire 


UNITED LIFE 
and ACCIDENT 


INSURANCE COMPANY 
United Life Bldg., Goneord, New Hampshire 


General Agency 
Contracts 
available at Cincinnati, 
Ohio; Columbus, Ohio; 
Toledo, Ohio; Erie, Pa.; 


Harrisburg, Pa.; Detroit, 
Michigan, 
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Back 
of the Guaranty Life is Found 


The impregnable Legal Reserve System 
A strong financial foundation 
The well seasoned Iowa insurance laws 
Discriminately selected investments 
A representative Board of Directors 
r An experienced Home Office management 
Modern and liberal policy contracts 
! Officials who know the problems 
An enthusiastic and hard working agency force 


These constitute the very elements of permanency 
and progressive development. Tie to a company 
that is growing. 


Desirable agency connections available in 


Iowa Colorado 
Minnesota Ohio 
Lee J. Dougherty, President 


- Guaranty Life Insurance Co. 
Davenport, Iowa 














Age and Stability 


continue to be the 
outstanding qualifications of 


UNION MUTUAL LIFE 


INSURANCE COMPANY 
Portland, Maine 


Incorporated 1848 
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or withdrawal of sum on deposit, and 
the company is satisfied after investiga- 
tion that the application was made in 
good faith for engagements made by the 
policyholder prior thereto, the failure to 
carry out which would cause hardship, 
the transaction may be completed. __ 

A prominent Ohio insurance official 
said this week that the moratorium could 
continue for 30 days without causing 
any real harm but that much injury 
might be done to life insurance selling 
hig moratorium continued longer than 
that. 


IOWA MAKES MODIFICATIONS 


DES MOINES, March 30.—Under an 
interpretive order of Commissioner Clark 
of Iowa, the moratorium act has been 
modified to permit payment up to $100 
in dire need. 

The order further lifts the restrictions 
to permit accumulated funds such as div- 
idends left on deposit, advance premium 
payments to be used for the purchase of 
additional insurance. 

The order provides that upon proof 
that any company or agent has violated 
any of these rules, or represents that this 
{ order is occasioned by the condition of 
4 some companies other than his own, or 
that these orders are arbitrary or ill-ad- 
vised, he may be subject to suspension 
or revocation of license. 


OREGON COMMITTEE NAMED 


PORTLAND, ORE., March 30.—The 
Life Managers Association of Oregon 
has appointed as a committee Alma Katz, 
Mutual Life of New York, W. C. Schup- 
pel, Oregon Mutual Life, and T. J. 
Binder, Equitable Life of Iowa, to meet 
with Commissioner Averill to consider 
the further moratorium on payment of 
premiums in this state. 


CALIFORNIA BILL ENACTED 


SACRAMENTO, March 30.—The 
life moratorium bill in California was 
enacted this week. 

Representatives of at least one foreign 
company had unofficially expressed op- 
position to the measure and the president 
of San Francisco Life Underwriters As- 
sociation had been importuned actively to 
oppose it. No official action was taken, 
however, by the association. Amend- 
ments to the measure before it left the 
assembly insurance committee with “do 
pass” recommendations specifically lim- 
ited amount of withdrawal to $100, ex- 
cluded matured endowments from terms 
of the moratorium, placed a ban on divi- 
dends to stockholders, and called for pay- 
ment of cash surrender values or mak- 
ing of loans where the proceeds are ap- 
plied to pay premiums or any other pol- 
icy obligations. 


U. S. Chamber Insurance Session 


“Insurance Under Changed Condi- 
tions” will be the theme of a round-table 
conference at one session of the annual 
meeting of the U. S. Chamber of Com- 
merce in Washington, D. C., May 2-5. 
George D. Markham of W. H. Mark- 
ham & Co., St. Louis, a director of the 
national chamber, will preside at the 
conference. Addresses will be given, 
followed by discussions, on the follow- 
ing subjects: “New Developments in 
Fire Insurance,” “The National Asset 
in Life Insurance,” “Recent Experience 
in Casualty Insurance.” At a luncheon 
the first day of the meeting, presided 
over by President H. I. Harriman, the 
awards in the 1932 Inter-Chamber Fire 
Waste Contest and the Inter-Chamber 
— Conservation Contest will be 
made. 


Colorado Department Transferred 


DENVER, March 30.—The Colorado 
insurance department, which has been 
an independent department in the state 
government many years, will July 1 be- 
come a section of the commerce divi- 
sion in the attorney general's office. The 
legislature passed a reform bill on state 
government, consolidating many depart- 
ments and branches and eliminating 
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Planned Program Responsible 
for Gains, Boardman Declares 












A planned program and system of 
audits and investment programs were 
mainly responsible for his gains last 
year, J). K. Boardman, agent in the gen- 
eral agency of F. A. Lichtenberg of the 
Massachusetts Mutual in Columbus, O., 
stated in his address at the Cleveland 
sales congress. The policy audit was 
especially helpful to him, he said, be- 
cause he could visualize the prospect’s 
needs. He found it gave him something 
to work on at the beginning, and an 
opening wedge. 

It creates good will and a receptive 
move, because he said he has never 
found any one who dislikes having some- 
thing done for him and all men who own 
life policies readily see the need for this 
service. When the program is planned, 
both the agent and prospect have a feel- 
ing of satisfaction and the agent has a 
line on future business, he said. 

The planning sheets used in the Lich- 
tenberg office were described. There is 
a monthly sheet listing all people to be 
seen during the month, with a weekly 
sheet of those who are to be contacted 





in the week and a daily report chart with 
the names of at least ten people the 
agent expects to contact that day. The 
daily sheets are summarized at the end 
of the week and turned in to the super- 
visor. 

The office has a standard of 45 calls, 
15 interviews, 10 referred prospects, one 
application a week, one luncheon engage- 
ment at which insurance is discussed 
and one evening appointment. 

The monthly planning sheet contains 
200 names of prospects with notation 
whether they are new or old, whether 
the age is changing, whether there is 
term insurance which may be converted 
and whether or not the agent expects to 
close them. There is space for noting 
at the end of the month those who were 
closed. 

The weekly sheet contains the names 
of 45 prospects taken from the monthly 
sheet and the reason for calling on them. 
The daily report opposite the ten names 
notes the age, occupation, whether new 
or old prospect or policyholder. There 
is room for noting the time spent on the 
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interview, amount written, kind of pol- 
icy, advance settlement and names of 
new prospects. At the bottom is the 
time the agent started and stopped work 
and space for totaling time spent in 
office studying and number of inter- 
views for that day. 

A weekly inventory sheet carries for- 
ward the daily totals. On this opposite 
the days of the week is set down the 
distribution of hours, whether to be 
spent in study, office, field and inter- 
views. Next come results, the num- 
ber of people seen, number who were 
out, number of new and old interviews 
and policyholders. Last come number 
of applications, amount, kind, whether 
prepaid or not and new prospects 
secured. There is also space for the 
number of luncheon and evening inter- 
views. At the bottom of each space is 
the standard, such as six hours study, 
ten hours office, 30 hours field work, 45 
calls, etc. 

Mr. Boardman said many agents might 
not like so detailed a checkup, but it 
keeps him on his toes. He said most 
men don’t really like to work but do so 
because it is more comfortable than 
starving and life insurance selling is a 
very easy profession in which to play 
hookey. 

“Considering the size of my policies, 
perhaps they have not always been as 
large as possible,” Mr. Boardman said. 














“I have sold a man the‘contract that I 
thought he could handle. An under- 
writer once made the mistake of selling 
me a contract about four times as big 
as I could manage and in the recent eco- 
ar disturbance I was forced to lapse 
it. 
“The feeling that I had in regard to 
that salesman is not as good, now that I 
know more about it, as it would have 
been had he confined himself to one 
within my means. I do not want that 
to happen to any of my clients. I may 
lose occasionally the sale of a couple of 
thousand by not raising the amount a 
bit, but I feel if the man buys what he 
can keep up I am better off, and so is 
he, and I have created a market for 
future business.” 





Kansas Measures Passed 


_ TOPEKA, KAN., March 30.—The 
Kansas legislature has passed measures 
holding that proceeds of life insurance 
under trust agreement cannot be seized 
for debt, authorizing the Kansas com- 
panies to join the federal home loan 
bank system and autherizing the com- 
panies to deposit real estate deeds as 
part of reserves up to 20 percent in 
place of real estate mortgages. The 
State charter board has been given con- 
trol over mergers of stock life com- 
panies. 
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Disability Loss Is 
Seen As Greater 


(CONTINUED FROM PAGE 4) 


notice two and one-half months before 
the date which the policyholder consid- 
ers the deadline, and requires further 
notice. If the policyholder lives outside 
the state no notice at all is required. 

The usual custom is, however, to send 
a second notice just before the due date 
and another before the days of grace 
have expired: It is believed that any 
company which would attempt to cut 
its renewal notices to the legal minimum 
would find itself being sued in every 
state in which it does business and the 
courts would undoubtedly give consid- 
erable weight to the argument that the 
companies had established a custom 
which the policyholder was justified in 
assuming would be continued. 

So far as is known, no company has 
resorted to such an expedient and it 
seems unlikely that such practices will 
arise. As an indication of the spirit of 
the companies on this point, it will be 
recalled that a year or so ago the presi- 
dent of one of the largest companies 
stated that his company was doing just 
as much to conserve policies with the 
old disability clause as those that did not 
have it, in spite of the realization that 
from a selfish point of view it would 
be more profitable to let them lapse. 





Conference Held 
Over Moratorium 
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ning far better than they anticipated. 
It was thought that almost all would 
allow any equity in a policy to be used 
to carry on the premiums but policy- 
holders paying their obligations in cash 
evidently feel that they do not want to 
mortgage their insurance dnd have con- 
fidence in the companies to carry 
through. After all the people who are 
doing most of the complaining and 
those who are the loudest talkers in 
denouncing the ‘moratorium are nat-; 
ural grumblers and fail to visualize the 
necessity of the action in order to con- 
‘serve the interests of thousands ot pol- 
icyholders everywhere. 

It seems that some of the New York 
companies are advocating putting the; 
gnoratorium on a 50 percent basis. That 
‘would be on the same plan as the banks 
opening on a restricted basis. This 
movement would be violently opposed 
by a large number, especially many out- 
side companies on the ground that any 
restricted opening would simply be an 
invitation to policyholders to rush to 
their companies and get what they 
could. The opinion expressed is that 
such a plan would be worse by far than 
an airtight moratorium. The. insistence 
of some officials that there be a percent- 
age restriction to ease the: present sit- 
uation may lead to a wide rift between 
the states. . Another suggestion has been 
made that a policyholder be allowed to 
secure one-third of his equity, that is, 
one-third of the unincumbered equity 
with the lien deducted, 

There are a number of states where 
there have been no edicts promulgated. 
In these states the companies seem to 
be paying surrenders and loans just as 
before although there is a good deal of 
talk about retaliation in permitting com- 
panies to loan in some states while they 
are prohibited from doing so in others. 
Unless there is something done to over- 
come this situation there are liable to be 
minany complications, especially in states 
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that have declared a moratorium. A state 
may rule that a company is ‘not. per- 
mitted to continue to do business in its 
bounds if it is paying surrenders and 
making loans in other states. That 
might be held to be discrimination. 

All companies are paying anything in 
the way of death claims, whether in a 
lump sum or monthly instalments. In 
most states interest is being paid on 
proceeds left with policies although the 
general rule is that nothing more than 
the interest can be paid unless there is 
a contractual relationship which forces 
the company to pay and it has no other 
option. There may be some question 
in some of the states as to whether ma- 
tured endowments can be paid in full 
without sanction of the insurance de- 
partment. 


COMMISSIONER DUNHAWM’S VIEW 


HARTFORD, March 30.—Commis- 
sioner Dunham of Connecticut told the 
Waterbury, Conn., Rotary Club he was 
confident that the policy loan mora- 
torium would be lifted “at an early 
date.” He explained the reasotis for 
hte emergency rulings, stating that the 
companies were not in any danger. 


Actuaries Debate 
Moratorium Issue 
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business. It is too much to expect of 
them. 
The actuaries were agreed that it 


would be simply impossible for the life 
companies to carry the load of with- 
drawals without restrictions. 

A prominent actuary said there was a 
question whether there was not a breach 
of contract in withholding cash loan and 
surrender values, even under state de- 
crees, and he believes this gives prom- 
ise that the decrees will be lifted before 
long. The decrees however might be 
justified on the basis that it would be 
a violation of state anti-discrimination 
laws to permit some policyholders to 
come in and raid values, with the cer- 
‘tainty that, as in the case of runs on 
‘banks, others would get nothing. 

He said one suggestion as to a perma- 
nent restriction on the cash loan and 
surrender privilege is that withdrawals 
in excess of $100 be limited to 20 per- 
cent a year. He said if the companies 


ratorium is lifted, they might expect to 
meet a renewed large cash demand. 
President W. O. Morris, North Amer- 
ican Life, appointed a. nominating com- 
mittee to select a slate to be voted on 
at the annual nieeting in April. -Five 
new members were elected: Marguerite 
E. Gilmore, Valeska Urdahl and Willa 


Tean Webb, all of the Federal Life; 
Mary L. Stephenson, National Life of 
U. S. A., and W. H. MacCurdy, Conti- 


nental Assurance. 


Opinions Differ 
On Lifting Time 
(CONTINUED FROM PAGE 5) 


companies which would find themselves 
in straits if their policy loan demands 
increased only slightly over what pre- 
vailed for the last few months. 

If other states follow the New 
York and Connecticut departments in 
issuing reciprocity provisions which vir- 
tually withdraw their respective emer- 
gency rulings as far as operations out- 
side their states are concerned it would 
open the way to the possibility of re- 
moving restrictions in one state at a 
time and seeing what the public reac- 
tion is. If it proved too soon to let 
down the bars other states could gov- 


leave the withdrawal privilege at 1007 
percent of the cash value, after the _mo- |. 
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